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COMPANION SPOTLIGHT 
OPTIONALLY AVAILABLE 

For use between THLC units in con- 
tinuous runs, or at ends of run. Fur- 
nished with chrome-plated ball and 
ring assembly affording adjustment 
of 360° horizontal and 25° from 
vertical in any direction... or with 
flat Holophane® glass lens. 


Sold and installed only by 
the better electrical whole- 


salers and contractors 


vright Helophane Co 


SS 


THLC-280 


Here’s a lighting fixture that emphatically proves: the secret of 
attaining the grand manner begins at the ceiling. A ceiling studded 
with Leader's luxury lighting fixture—the THLC—produces an 
atmospheric charm that apparently comes out of nowhere. 

Here is extreme beauty and quality illumination. In generous 
1474,” width, with a smart, curved, light-diffusing Holophane* 
Controlens to handsomely shield two, three or four standard 48” 
40-watt lamps, or Slimline lamps in various lengths up to 8 ft. 


THLC SPECIFICATIONS 
Housing and channel of heavy-gauge steel. Exterior finished in aluminum gray baked 
synthetic enamel, interior in white, high-gloss baked enamel. Furnished with curved 
type Holophane* Controlens (hinged for easy servicing) and curved type glass 
Controlens at top of exterior. Wired units include UL and ETL approved sockets 
and high p.f. 2-lamp ballasts, type FS easily replaceable starters. 110-125 volts, 
60 cycle A.C. Other voltages and instant-start operation available on request. 


LEADER ELECTRIC COMPANY 
3500 North Kedzie Avenue « Chicago 18, Illinois 
Leader Electric Western—800 One Hundredth Ave., Oakland 3, Cal. 








it PAYS 


to have 





ELECTRICAL 
WHOLESALERS 


—More and More Fuse 
Users are learning 
about the advantages 
of ECONOMY "De- 
Lay" Fuses and Renew- 
al Links, from ads like 
this. Are your stocks 
adequate to give 
prompt delivery? 





Economy 


“De-Lays’ 
Prevent 
Production 


De Lays! 


In handling molten metal or other materials undergoing rapid changes, 
neediess delays of even a few seconds cannot be tolerated 


In such operations, the advantages of Economy "De-Lay" Fuses are 
especially apparent. They do not "blow" under momentary overloads 
in the 135 to 200°, range where most "blows" occur. Hence delays 
due to current failure are reduced to the minimum. 


‘ieiteen OODSHaNY Economy “De-Lay" Renewable Fuses and Renewal Links are distrib- 
De-Lay” Fuses uted by leading Electrical Wholesalers. 


Send for Latest Catalog 
was 


ECONOMY “DE-LAY” 


ECONOMY FUSE & MFG. CO. RENEWABLE CARTRIDGE FUSES and RENEWAL LINKS 
2717 GREENVIEW AVE. CHICAGO 14, ILL. 
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SQUARE 1 
MOTOR STARTERS 


NEMA stand- 


These are 


eee 


DESIGN LEADERSHIP electrical interlo ks... long life 
ardization simplified maintenance 
features which 4 id up to an ever-increasing 


SQUARE D’s 


important features: 


is reflected in 
simple © 


s wiring space - - 
yval additional 


ontact 
notor starters 


+— 


Generou 

change easy coil rem: preference for Square Dr 
Write for BULLETIN 8536. 

Square D Company, 4041 N. Richards Street, Milwaukee 12, Wisconsin 
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Please change the address of my Electrical Wholesaling 


Get your share of extra lamp bulb sales during General Electric's 


BRIGHTEN-UP TIME 
PROMOTION 


NATIONWIDE ADVERTISING IS 
BUILDING DEMAND 


Beginning April 2nd, customers 
will be reading about General 
Electric’s ‘‘Brighten-Up Time” 
promotion featuring a “Spring 
Shower of G-E Lamp Values!” Full- 
color ads are backing it up in the 
Post, Collier's, This Week, and 
Parade. Plus spot radio announce- 
ments and commercials on the Fred 


Waring television show! 


SPECIAL DISPLAYS TO HELP ee 
YOUR AGENTS TIE IN! er ene aie 


wchége 
If your agents don’t yet have their 
special tie-in packages, you'll want 
to make sure they get them soon. 
There are plenty of bright stream- 
ers, price cards, and colorful dis- 
play pieces. Urge agents to use 'em 
all with a mass display that features 
the General Electric 4-lamp pack- 
age. For extra sales and easy profits 
this Spring, tie in with “Brighten- 
Up Time”. 


A NEW KIND OF LAMP TO SPARK SALES! 


? 


General Electric’s new White lamp gives softer shadows 
and less glare, because it’s “all-over bright”. Now being 


featured in G-E advertising. 100-watt size, 20c plus tax. 


You can put your confidence in 


Be sure to see 


the Fred Waring 


sy sw GENERAL QB ELECTRIC 
every Sunday night 
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HEAT 
CURRENT? 


Heat Gadlds Up Tn | NOT 


Because they have | 


p Thermal Elem Y 


We 3 
By using the magnetic field, which surrounds every current carrying conductor, Murray engineers 





have perfected a circuit breaker that assures dependable protection combined with freedom from 
temperature influences. Inverse time delay is effected by a simple, hermetically sealed, factory 
calibrated hydraulic piston. 

No ‘‘Derating!”’ 
Why be satisfied with breakers having erratically operating thermal elements with breakers 
that often cannot even carry rated loads continuously ... with breakers that must be “‘derated” 


in an attempt to prevent false tripping? Insist on Murray Fully Magnetic Circuit Breakers — the 


breaker that is independent of temperature because it has No Thermal Element! 


Get the full facts on rs 


Murray Fully Magnetic 





Circuit Breakers. Operat Minray 


ing characteristics and OUT maGuarg 


construction features ore ; = onan 
given in this informative 

folder. Write for your 

copy now 


Murray Fully Magnetic Breakers are Single pole breokers in 10, 15, 20 
available in 2, 4, or 8 breaker load 2 30, 35 and 50 amp. ratings 
centers. Each breaker can be in ni hondle positions Of 
dividuvally reploced with breaker 


of same, lower or higher rating 


FOR TOMORROW'S LOADS... - MANUFACTURING CORPORATION 
Eguife Today! S63) on ee 


SERVICE ENTRANCE & METER EQUIPMENT = MAGNETIC CIRCUIT BREAKERS 
SWITCHES « CURRENT LIMITING REACTORS © CROWS’NEST AERIAL LADDERS 














Pie, LOCK-TITE LUG 
Ly 314 te 1,000 MCM 


— 

LOCK-TITE TEE PARALLEL CONNECTOR 
Maing 1/0 te 1,000 MCM 
Branches: £2 te 1,000 MCM 

(Patented) 

















HINJON JUNIOR TAP 
Mains 28 te 1,000 MCM 
Branches: 14 to #1 


(Patented) 





@. [ENGINEERED 


WE BRIDGE THE GAP 


FROM CABLE TO STUD 
FROM CABLE TO CABLE 


T&B has a complete line of solderless 
connectors for every need. 


@ To Tap... To Terminate . . . To Splice 


@ Install fast and stay fast 





Your T&B Distributor has ready every pres- 
LUG.-IT e 
£14 solid te 4/0 sanded sure connector you need to bridge the gap. 


(Pat. applied for) 





THE THOMAS & BETTS CO. 


LOCK-TITE INCORPORATED 
TWO-WAY 


Ceres ELIZABETH 1, NEW JERSEY 


cy 
OD = 


T&B ELECTRICAL WHOLESALER 
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INSTALLATION AND INSPECTION 
TIME HAVE BEEN REDUCED to a 
minimum in the re-designed @ 
LNT1P PANELBOARD with “se- 
quence bussing.” 

This method of bussing cuts instal- 
lation time . . . speeds up inspection 
time due to the simplified sequence 
arrangement of circuits ... and pro- 
vides better balance of load because 
adjacent circuits are of opposite 
polarity. 

Also featured in the improved LNT1P 
is a new 4-circuit standardized sec- 
tion with heavy-duty, 30-amp. single 
pole tumbler switches and plug fuses. 











All parts, including switches, are applied 
from the rear to make the LNT IP a safety- 
type panelboard under all operating con- 
ditions . . . no removable covers to become 
loose or fall off due to tampering. 


Capacities: 30 amp., 250 volt switches, 4 to 

40 branches for 3 or 4 wire solid neutral mains 

. 200 amp. maximum Capacity... with main 
lugs or satety type main fuse disconnect. 


For more information about this lighting panelboard 

and other @ Panelboards, contact your nearest @® 
Representative (he's listed in Sweet's)... or write for 
Bulletin 301. 


Frank e€(dam Electric Co. 


ST. LOUIS 13, MISSOURI 


Mahker4 of BUSDUCT « PANELBOARDS + SWITCHBOARDS + SERVICE 
EQUIPMENT «+ SAFETY SWITCHES + LOAD CENTERS «© QUIKHETER 
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Lummins MODEL 600 
6-INCH SAW Here is o light weight, 


compact tool for use in the shop and on 
the job to speed-up all sawing. Cuts 2 in. 
dressed lumber; base adjusts for depth 
and bevel cuts. Quality 

construction throughout. It 

outsells and outperforms saws 

selling for as much as 25% 

more. It's 

truly a great 

“BUY,” at 

$62.50 


Aire revive 


I 
WH Lummins ALL-ANGLE HEAD 


ELECTRIC DRILL 


MODEL 205 


Gets into “tight 

spots.” Will 

drill through joists 

set on 12-in. centers. 

Drills up to 4 in. in 

soft wood. Has no-load 

speed of 275 R.P.M. Angle 
head is quickly removed, 
converting tool to standard type 
Ya-in. capacity drill. A great Buy 
at $69.50. 


Angle head can be bought 
separately for $29.50. Will fit 
any make 2-in. capacity 
electric drill equipped 

with Model 33B Jacobs Chuck 








Yes sir, the Cummins 

value line is your 

customer's best buy today 

in power tools. Think of it! 

A 6-inch portable saw 

for only $62.50; a Y2-inch 

standard duty drill, with all the 

value features to be found in drills selling for 
35% more, at only $39.95. 


The Cummins line places you in an enviable 
competitive position because you offer the trade, 
in this great line, standard duty tools at the 
price your competitors are asking for 

tools identified for use in the 

home and on the farm only. 

Get the facts today... 

start “EXTRA” profits 


your way! 


PORTABLE 


& 
Lummis TOOLS 
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BLACKBURN 
GROUND ROD 


NO FINER 
GROUND ROD MADE! 


-also a companion Clamp; 
buy them together 


he Blackburn Copper-Clad Ground Rod is 
completely covered, including the driving and 
point ends, with a thick protective coat of pure 
copper, molecularly bonded to a strong steel core. 
Also, it has a rolled finish to produce a hard, scar- 
resisting surface. In short, it is a stronger, more 


rigid rod, for bette, driving. Available now—ask 
your Jobber. 





Fully 
Approved by 
REA and 
Underwriters 


laboratories 


_— 
b 


. ae 
JASPER BLACKBURN PRODUCTS CORP. + ST.LOUIS 6, MO. 
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A COMPLETE Source for Signaling, 
Communication and Protective Equipment 


You save time, temper and money by eliminating @ AUDIBLE SIGNALS | 


purchasing, delivery, transportation and inventory Bells, Buzzers, Chimes (Non- 
Electric), Sirens, Horns 


@ ANNUNCIATORS 

@ PUSH BUTTONS 

@ TRANSFORMERS 

@ BURGLAR ALARM DEVICES 
@ FIRE ALARM SYSTEMS 

since 1892. Over 58 years the word of AU THority @ INTERCOM TELEPHONES 

tor tested equipment, designed for long, trouble @ APARTMENT MAIL BOXES 
tree service TELEPHONE, BELL SYSTEMS 
@ CLOCK & PROGRAM SYSTEMS 


@ HOSPITAL SIGNALING 
Auth Line SYSTEMS 
wceE 





headaches — and you give your customers faster, 
more complet SCTV ICE when you can get a com 
plete line of signaling, communication and protect 


ive devices and equipment trom one reliable source 
l 


Auth is such a reliable central source, and has been 





Write today tor new catalog describing the whole 


\ re, 
MANUFACTURERS OF s 


ectrical Signaling, Commun 
acters, acapick,” Gtoeeete AUTH ELECTRIC COMPANY, INC. 


— ’ 34-20 45TH ST.. LONG ISLAND CITY 1, NEW YORK 
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New C-Q-T 
Plug Fuse 
Gives 


I. LONG TIME-DELAY... 


enough to start a heavy washer, 


2. SENSITIVITY... 


enough to protect a cord. 


HERE IT IS! See how the performance curve 
of the Shawmut C-QUICK FUSE WITH 
TIME-DELAY (C-Q-T) compares with the 
time-current characteristics for 20 ampere 
protective devices proposed by the EEl- 
AEIC Joint Committee on Branch Circuit 
Protection (Curve G5, page 30 of EEl- 
AEIC Report). 








Shawmut C-Q-T Fuses, approved by Under- 
writers’ Laboratories, Inc., come in the following 
ratings and color codes: 15 amp — blue; 20 
amp — orange; 25 amp—red; 30 amp — 
green, Also in same ratings without color coding 
at slightly lower price. 


‘ 


| 
es #8 tart 
+5 TT 


= © & we eve0d 
4 -} 





+++ 








maKinue LMT AS PRR fh it 
O8)-AbIC REPORT ; 





rrpiterities 
Pei 
tiret ea 


OfvICE CHARACTERETICS Fto>t 
st 


Hitt 





SINCE 
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Specify the , 
NEW SHAWMUT C-QUICK PLUG FUS 
WITH TIME-DELAY (C-Q-T) 


A quick study of the above chart shows you that the 
Shawmut C-Q-T Fuse gives even better protection than the 
device proposed in the EEI-AEIC Report... longer safe 
time-delay in the overload range .. . faster action in the short- 
circuil range. 


Designed for the average household branch circuit carry- 
ing a mixed load of appliances, it allows heavy-drawing ap- 
pliances like washing machines to start and operate through 
their entire cycle. No needless fuse blowing... yet assures 
protection to lamp cords. 

Put C-Q-T On Your Shelves NOW 
The demand for this new device is fast growing among 
Utilities . . . it meets their specific needs. Contractors, too, 
are asking for it. This business will be coming your way 
if you’re ready to handle it. Write for Free Bulletin. 
THE CHASE-SHAWMUT CO., 372 Merrimac 
Street, Newburyport, Massachusetts. 


+1893 








nerals Ms Front-Operated Toggle 
_— Plug Fuse Safety Switch 








FEATURES 


Snap-action; toggle actuated 
CAT. No 633 NF 
Dependable, full-floating contacts 


{ll parts visible and easily accessible 


— | : 
, ’ \ Laminated are shields—easily remov- 
The Switch ¢s to (General Ate 
\ Solderless pressure wire connectors on 


because “General makes a better sutteh manasa 
AN 


Can be locked or sealed with padlock 
in either ON or OFF position 

Years of engineering research and careful testing have resulted in imple wiring room and abundant 
outstanding product improvements throughout our entire line. knockouts 





For example, the new Toggle Switeh line contains many dis- 


tinetive features which wall be apparent to you immediately upon Available for immediate delivery 
Deseribed in detailin current 


ev\amination Catalog 4809, page 12 





Other new and improved products now in production are the Pallas Blades 
Catalog en Plog Newtral 
triple pullout—new raintight: equipment—improved main and Number we |Genencte| Pascs 
range combinations—and [00 Amp fusible service equipment... > , Solid 
2 ? 2 None 
all items finished in machine gray baked enamel and sold every- ‘ , : > Solid 








where exe lusively through wholesalers. 


Write for our latest catalog, No. 14809—and supplement Vo. 4911 











One of the largest Manufacturers of 


SERVICE EQUIPMENT 


Pullout, Front Operated Toggle and Side Ope rated types. 


lndoor—surface or flush, and Outdoor 
ey @ SAFETY SWITCHES... 


30 through 1200 Amp., 250 and GOON Type A, ¢ and DD 


Indoor and outdoor. HP rated 


Switch Corp. ELECTRICAL DISTRIBUTION EQUIPMENT 


49 Roebling Street Brooklyn 11, N. Y. SALES OFFICES IN EVERY MAJOR CITY 
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SOLVE IT WITH 


HAZARD WATERTITE! 


Hazard Watertite offers you a long-lived insulation with 
high dielectric strength that’s effectively impervious to 
moisture. It’s tough, elastic and free stripping. In wet 
locations, Hazard Watertite speeds and simplifies instal- 
lation as no protective lead sheath with costly, time- 
consuming joints and terminals is needed. Since its earli- 
est development as Submarine insulation for non-metallic 
sheathed underground cables, Watertite has a history of 
over 20 years in trouble-free service. Approved under 
NEC as Type RW for use in wet locations without 
metallic sheath, or Type RH for use at a maximum con- 
ductor temperature of 75C. 


BE ZJAFE WITH 


HAZARD KEYSTONE! 


Hazard Keystone, field-proved over the past 50 years, ts 
an oil-base insulation for high-voltage installation, It 
combines in one ¢ ompound resistance to ozone, corona, 
moisture, heat, sunlight, mildew, acids and chemicals. 
Your assurance of long, trouble-free service from aerial, 
underground or interior cable installations with Hazard 
Keystone insulation is backed by its long, successful ser- 
vice record as well as thorough factory testing which 


includes both a-c and d-c tests for service over 5000 volts 


KL 
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YOUR ANSWER IS 


HAZARD PERFORMITE! 


Specially developed to withstand the deteriorating effects 
of heat on insulation, Hazard Performite gives you an 
ideal answer to this difficult installation problem. Since 
1931, this Hazard insulation has been used extensively 
for all kinds of general interior circuits, branch feeders, 
portable cables, municipal cables and other special instal- 
lations demanding Jong, trouble-free service life and 
exceptional heat resistance. Performite is long-aging, 
non-corrosive, free-stripping, mechanically and electri- 
cally stable. Approved under NEC as Type RH for use 


at a maximum conductor temperature of 75C. 


There's a Preferred Hazard Insulation for Every Job 


For full information about Hazard Watertite insulation 
write for Bulletin H-422; H-403A gives all the facts about 
Keystone and H-431 about Performite or ask your Hazard 
representative. Hazard Insulated Wire Works, Division 
of The Okonite Company, Wilkes-Barre, Pa. 





BELL RINGING, ‘ 
CHIME SIGNALING ‘% 
TRANSFORMERS % 


Even the lowly doorbell 
needs a transformer 
that does not fail. Acme 
Electric voltage 
transformers are quality 
made to last a lifetime. 


low 


LUMINOUS TUBE 
TRANSFORMERS 


Heavy duty design, con- 
structed of quality mater- 
ials. Acme transformers are 
specified by leading out- 
door display advertisers 
as assurance for top per- 
formance of neon signs. 
Write for catalog. 


ACME ELECTRIC CORPORATION 
673 Water Street Cuba, N.Y. 


Aemo<ii} ye Fleectric 


r 8 RM 


Many manufacturers who use transformers as a componen. . 
their product, specify Acme Electric as the safest way to elim- 
inate “returned goods" because of transformer failure. This 
then should be a buying feature to every wholesaler who 
wants to keep the profit made on transformer sales anc’ 
eliminate the loss on “RG's". The Acme Electric line of 
transformers will make money for wholesalers inter- 
ested in selling quality products. 


FLUORESCENT LAMP 
BALLASTS 


Off-standard, inefficient ballasts cause 
trouble and when Acme ballasts are 
used as replacement, the fixture invar- 
iably provides better lumen output, 
longer lamp life, quiet operation. 


AIR COOLED 
POWER 
TRANSFORMERS 


In commercial 
and factories, air cooled 
power transformers are 
the most economical way 
to proper voltage supply. 
Write for catalog of in- 
stallation applications. 


buildings 


*% 


STEP DOWN 
TRANSFORMERS 


Designed to permit opera- 
tion of standard 110/115 
volt, 50/60 cycle motors, 
controls, accessories, radios, 
refrigerators and other 
appliance and lighting fix 
tures from a 200/240 volt 
50/60 cycle circuit. A wide 
market with good sales 
opportunities. 


VOLTAGE 
ADJUSTORS 


A manual voltage regulator 
that increases low voltage 
to normal or decreases 
high voltage to within limits 
specified on appliance or 
other electrical accessory. 


Acme Electric manufacturers Luminous Tube Transformers—Fluores- 
cent Lamp Ballasts— Cold Cathode Lighting Transformers and Ballasts 
—Mercury Vapor Lighting Transformers — Radio and Television 
Transformers — Electronic Transformers—Door Bell, Chime and 
Signaling Transformers—Safety Transformers—Voltage Regulating 
Transformers—Step Down Transformers—Control Transformers— 
Warp-stop Transformers—Air Cooled Power Transformers 


IN CANADA: ACME ELECTRIC (CANADA) LTD. 


824 Notre Dame St., West Montreal, Canad 
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sell RoBarn 


ar Ly A 


Shires 


UNDERWRITERS’ APPROVED 
FOR 600 VOLTS 


NEOPRENE SHEATH 


FLAME RESISTANT 
AND NON-ABSORBENT 
GLASS BRAID 


NEOPRENE : \ 
INSULATION \\ 


GLASS REINFORCED 
RUBBER SEPARATOR 


It Costs Less to Buy the Best... 
Buy RoBarn 
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to the farm market 


The original and superior Neoprene Non-Metallic 
Sheathed Cable. ..developed to meet the hazard- 
ous conditions of farm and general purpose wiring. 


@ Resists flame, moisture, ammonia fumes, uric acid and physical 
abuse e@ It cannot rot, mold or oxidize. 
e It is handy to use... strips quickly, easy to connect. 

RoBarn is a “hot” sales item right now because it answers so 
many needs on the farm and elsewhere. This is the first cable to 
be approved for wiring on farm buildings in one of the nation's 
leading rural areas. 

RoBarn answers a long felt need for a wiring material that 
resists moisture, ammonia fumes, extreme temperature changes, 
humidity, acids, rot and oxidation. That's why it is in such 
demand today, not only from the farm market but for general 
purpose wiring where severe conditions exist. 

This quality product is Underwriters’ approved as Non-Metal- 
lic Sheathed Cable having “adequate fungus resistant and other 
necessary properties for use in cow barns and other locations 
where it would be subject to conditions of heat, cold, moisture, 
corrosive fumes and fungus.” 

The National Electrical Code, Article 336, indicates many 
other general purpose uses for RoBarn. This is the cable you can 
sell now... and with confidence. 


gyre CABLE i~ 
. . " & 
See ADs 





Those distributors who took part In the highly successful Amprobe promotion 
during January will agree that it lived up to every expectation. The following com- 


ment by an eastern distributor 1s brief, to the point, and sums up the experience of 
most of the Amprobe distributors: 


“In the entire year of 1949, we sold a grand total of twelve split-core yolt-ammeters, or an 
average of one a month. During the first three weeks of January, we sold twenty A mprobes, 
just by taking it around to show to our customers.” 


The conclusion is obvious: From a merchandising and sales volume standpoint, the 
Amprobe has little in common with the type of split-core yolt-ammeter the market 
has previously known. 


The Amprobe has now been accepted in every section of the electrical field as the development 
that takes the split-core volt-ammeter out of the “heavy equipment” class, and makes it a 
personal instrument. 


THOUSANDS IN DAILY USE 
Thousands of Amprobes have now been in daily use for months. Rare ly has an electrical instru- 
ment been grven such unqualified acceptance by the field. We believe this 1s 4 real tribute to the 
instrument’s accuracy, its ruggedness, its soundness of design and construction This record has 
proved conclusively that a split-core yolt-ammeter does not have to be big, bulky and expensive In 
order to perform dependably. 
COMPACT AND CONVENIENT 
Its compactness, its convenience, its extremely low cost makes a potential Amprobe owner of 


every engineer, maintenance man, electrician, contractor, motor service man, refrigeration and 
air conditioning repair man 


Significantly, the bulk of Amprobe sales have been to customers who had never before owned a 
split-core volt-ammeter, and who had had no previous intention of gé tting one. You can see what 
we mean when we Say that the Amprobe has opened up 4 completely new mass market. 


To authorized Amprobe distributors we Say: What you have seen so far 15 only a beginning. 
We are now working on an even greater campaign, which you W ill be hearing about soon. Mean- 
while, remember, the market for Amprobe has only been scratched. You should be able to double 
your present Amprobe volume by having your salesmen carry the instrument on every call, and 
actually placing it in the prospect's hand. Everyone who handles the Amprobe 18 intrigued by it. 


Our selling policy continues to protect you: Every Amprobe sale through a recog- 


nized distributor only, no matter how large or important the purchaser. 


PYRAMID INSTRUME NT ¢ ORP. 
49 Howard Street, New York 13, N. Y. 
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A completely new method of 
dust removal for masonry drills! 


The New Carboloy 


fESPRAL 


Masonry Drill 
will step up your sales! 


( NE LOOK at this new Carboloy “Live-Spiral”’ 
Drill in action will sell anyone who works with 
masonry! 


A new principle lifts out the dust—permits continu- 
ous drilling—faster, easier, cleaner, deeper. The 
secret—a unique spiral wire, permanently attached 
at both ends of the drill, cleans the hole ‘as it is 
drilled, at any depth. 


There is no packing of dust, no lifting out the drill 
for a new start—the “‘Live-Spiral’”’ goes all the way 
without stalling. The cutting tip of Carboloy 
Cemented Carbide—the hardest metal made by man 
-—bites into any masonry, the tougher the better. 


NOW—LOOK AT THIS! These revolutionary 
drills, neatly packaged in a transparent plastic tube, 
can be sold at no increase in price! You get an attrac- 
tive discount, too, for extra profits. 


Get the full story on these drills; get the free drill 

offered. Fill out the coupon; send it in today. 
Carboloy Company, Inc., 11127 E. 8 Mile Road, 
Detroit 32, Michigan. 


30-DAY OFFER EXPIRES MARCH 3Ist— 
Free Demonstration Drill With Every $50 Order! 


1” or 34" “Live-Spiral”’ Drill free with every order 
totaling "$50.00 (list). Use the free drill for intro- 
duction, demonstration, etc. 


CARBOLOY. 


CEMENTED CARBIDE 


“Live- Spiral” Masonry Drills 


ee ae 
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—the most 
revolutionary 
masonry drill 

ever designed! 


. WehrtY hack’ DUST ”* 
- STALLS DRILLING ACTION 
west Te tee se otse 











Ordinary carbide masonry drilis will New Carboloy “ 
drill to depth about 3 diameters of with Carbole 
tip before loading up with tightly without packing 


packed dust that stalls drilling hole, drills 


action easier, cleaner 


Carboloy Company, inc 


11127 East 8 Mile Rood, Detroit 32, Michigan 


Please send me full information and resale propositi 


ew “Live-Spiral’ Ma ry Dri 
Please give me the complete facts about your offer of 
Ma ry Drill with each $50.00 worth (list price 


Nome 


Company 


Stote 








* Drill 
he way 
rom 


beth cena anne cere eanenerel 


— 
a 
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Prove to your own satisfaction, as 
others have, that “Glazon" is the 
building wire for your jobs. Prove 
to yourself that it pulls easier .. . 
twists around bends more flexibly 
. . handles better than any other 
building wire you've ever used! 


Prove, too, that “Glazon" means 
longer life .. . better protection. . . 
greater resistance to exposure and 
deterioration. And prove to your- 
self what others have learned: that 
“Glazon's" easier handling and 
longer life —at no extra premium — 
all add up to today's greatest 
building wire value! 





What “Glazon” Is: 


“Glazon"™ incorporates a tougher, smoother, 
longer lasting braid based on continuous 
filament glass yarn — which cannot rot, 
burn, absorb moisture or deteriorate with 
age. Special saturants bond permanently 
to individual fibers, setting new standards 
of resistance to moisture, fire and rot 
Result: smaller diameter, greater flexibility, The Right Combination —‘Glazon’ protective coverings combine carefully 
smoether surface — in short, vastly im- controlied broiding, specially developed soturants —and manufacturing 
proved fishability...combined with still technique exclusive with Triangle. “Glozon” means building wire at its best! 
longer life 








A 
The Trade Mark & Of Top Valve 





rome) ae some 


TRIANGLE CONDUIT & CABLE CO., INC. 


f Glazon'' & ‘'Trioseal’’ Building Wire * ‘‘Tricon:’ Control Wire * 
Adaptal'’ General Purpose Wire * ‘‘Triex'’ Non-Metallic Sheathed Cable 
* “Trioprene’’ Trench Cable * Service Entrance, Parkway, Power & Var- 
| nished Cambric Cables * ‘'Tristeel"’ Flexible, Thin Wall & Rigid Stee! Conduit 


ITMOUST BE RIGHT! 
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Bank. Wheeling, W. Vo Automobile Showroom. Ecorse, Mich. 


Appliance Store. El Dorado, Ark. 


Display Room. Dallas, Texos Utility Showroom. Trenton, Mich 


WHEN YOU TELL THIS SELLING STORY | 


module is custom-fitting | module delivers 20% MORE LIGHT 
Proved in actual use— MODULE delivers 20°, EXTRA light per 
unit! Yes—the MODULE translucent plastic molded louver 
passes 20% MORE LIGHT. This means more light per dollar 
—fewer fixtures required to meet footcandle specifica- 
tions. This means more light, better light at no more 
than the cost of ordinary fixtures 


Here’s the new lighting that fits any commer- 

cial interior to a ‘““T’’. Four basic MODULE units 

are the “‘building blocks’”’ or ‘“dominoes’”’ of light. 
They fit together easily, economically, to form 
over 50,000 different patterns. They custom-fit any 
room shape or size. They put the light exactly 
where it’s needed. MODULE is the only lighting that 
custom-fits with standard low-cost units. 


module is newest, finest 


And there’s nothing in lighting that will stay 

. mel newer and finer than MODULE. Yes—a MODULE 

module installations are never obsolete % installation remains modern for years, because 

erent : Bas it custom-fits and ‘“‘grows’’ with every 

No MODULE lighting system is ever obsolete. Here’s why: As ie lighting need; it delivers more light; its 

lighting needs change, more units can be added at any time, at =. appearance has an undated “always con- 

any point in the system without installing a single new electric a temporary” look. No ordinary fixtures 

outlet box because MODULE units connect together electrically and can match these MODULE advantages. 
mechanically. MODULE lighting is never “‘locked-in’’—the ‘building 
blocks’”’ of light simply slip into place easily and economically 

exactly as required. 


rere THIS STORY -17 SELLS” om 
iF YOU HAVEN'T ALL THE MITCHELL MANUFACTURING COMPANY 


module FAcTs, WRITE TODAY 2525 N. Clybourn Avenue + Chicago 14, Illinois 





THIS MAN WOULDN'T NEGLECT 


A MACHINE IN HIS PLANT 


...yet he hasn't 
had a Chest 
X-Ray ! 


H. checks every piece of mechanical equipment he 
owns for wear, lubrication, efficiency. 


Yet he fails to take the simple precaution of a Chest X-Ray to make sure 
he does not have tuberculosis. Not because he’s opposed to the X-Ray. 
Simply because he is not sufficiently informed—or just hasn't taken the 


time and trouble, or does not realize the seriousness of the problem. 


A Chest X-Ray is the first step toward detecting tuberculosis in its early 
stages. And in its early stages it can be cured with the least loss of time 
from work. 

So, if you’re the man above, that one simple reason should make you 
get your Chest X-Ray—today. But listen, see how serious this really is: 

setween the ages of 15 and 34, tuberculosis leads all other diseases as 
a cause of death—although at no age are you safe from TB. Yet, if everyone 
does his part by getting a Chest X-Ray periodically, and the majority of 
cases thus discovered are followed up, we can eliminate TB entirely as a 
public health hazard! 


Will you do your part today ? Get a Chest X-Ray. It may mean your life! 


Published in the public interest by: 


McGRAW-HILL PUBLICATIONS 
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ABC ARMORED CABLE 





These Improved Features 
Make Installation 


Easier — 


Quicker — 


BONDWIRE UNDER ARMOR 


Sizes number 14 and 12 AWG employ a flattened bond- 
ing wire in contact with the underside of each convolu- 


tion of the armor, assuring a PERMANENT LOW RE- 
SISTANCE of armor 


PREFABRICATED BREAKING LINES 


\t intervals of every 142 inches on CRESCENT ABC 
Armored Cable you will find a small Cut Mark. This Cut 
he Mark shows the location of a prefabricated breaking line 
inside the armor. 
Only a few short strokes of a file or hacksaw guided by the f 
Cut Mark are required to cut through ONE outer ridge, INSERT BUSHING 


and a bend by hand severs the armor. By actual test, this 
\ clean separation results, with no sharp 


es 30° of the time ordinarily required. 
only 


There is no chance of injury to paper, « 
one OL TER ridge is cut. 
The prefabricated breaking lines in the armor are so mau that THERE IS NO RE 
DUCTION of tensile strength, bending qualities, crushing resistance o1 electrical con 
ductivity. This construction meets all requirements of Underwriters’ Laboratories 


onductor braid or insulation because 


4 





i Stocked by principal electrical wholesalers throughout the entire country. 





m~, C »? E S C E N T (en 
0) WIRE and CABLE (é) 


CRESCENT INSULATED WIRE & CABLE CO. 
TRENTON, N. J. 
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Better Swivel! 
Exclusive 
ball swivel with 360 
vertical 


180 


control 
position a 


the new idea in d 


Dre 
Better Ventilation! 


Cooler 


Better Finish! 

And better looking! Soft, satiny 
horizontal, natural aluminum finish pro- 
Finger tip tected by infra-red baked 
put in any Amplex perma-coat. No paint to 
»lister 


free-floating double 
| 


action 


units stay heat, 


scoior OF 


Let Amplex Swivelite help you pep up display 

lighting sales and profits. It is easy to see why 

these four exclusive Swivelite features will pay 

off in greater profits and satisfied customers. In- 

vestigate for yourself. Write for new catalog and 

Amplex Corporation, Dept. 43, 
N.Y 


c omplete details 


117 Water Street, Brooklyn 1 


amplex 


Manufacturers of Display Lighting Reflect ame 
Display Lamps ¢ Spotlights and F fiights « F 


° tk Clips and Filte 


| 
| 
1 
| 
| 
| 
| 
| 
I 
| 
l 
| 
| 
I 
| 
| 
| 
I 
I 
| 
Lu 


last longer 
tilating 


socket 


isplay light 


WAYS BETTER! 


© Better Swivel © Better Finish © Better Ventilation 
© New “‘Adapt-A-Unit"’ Principle 


y 





| 
All 4 
Oe] | 4 | 


Better Principle! 

New “Adapt-A-Unit” principle 
means complete interchange- 
ability of all Amplex Swivelites 
with less inventory, faster turn- 
over. 20 stock items provide hun- 
dreds of assemblies 


operation means lamps 
Eight improved ven 
ports carry off excess 
cool the hood at the lamp 
No heat-retaining paint 


TYPICAL ASSEMBLIES MADE POSSIBLE BY 
“ADAPT-A-UNIT " INTERCHANGEABILITY 
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The easiest and quickest way [© 
provide receptacles for grounded 
appliances is to install “Plug-In” 
Strip, Type CF2-G. 


@ “Plug-In” Strip, ao attractive 
molding trim, 1s attached on the 
surface—no digging out of walls. 


It provides a s-p-r-e-a-d of outlets 
every 6” or 18”. 


Grounded or ungrounded de- 
vices may be connected to the 
same outlet. Each receptacle will 
take either the new Series 5200 
3-blade grounding plug or the 
standard 2-blade ungrounded 


plug. 


Does not obsolete ungrounded 
equipment already in use. 


Provides ‘wo electrical systems 
in one. 


Sell Grounding “Plug-In” Strip 
whenever you sell grounded 
appliances. 


Listed by t nderwriters’ Laboratories, Inc. 


WHOLESALING 


NATIONAL 


€LECTAIC PROOCVUCTS 


re os 





what are the FACTS 
BOUT 
AFETY 
ITCHES ? 


IMTERNAL HEATING’ IN SAFETY 


5 
] SWITCHES IMPORTANT? 


Engineering research fully authen- 
ticated by outstanding authorities 
shows “internal heating”’ in Safety 
Switches to be the principal cause of 
Safety Switch failures 


HOW DOES INTERNAL HEATING 
CAUSE SAFETY SWITCH FAILURES? 


By literally baking the life out of 
Safety Switch parts. It causes insu- 
lating materials to disintegrate, 
metal parts to warp and corrode, so 
switches either become inoperative 
or “burn up” through inability to 
carry the load. 


WHAT CAUSES “INTERNAL HEATING 
IM SAFETY SWITCHES? 
In properly constructed Safety 


Switches, fuses are responsible almost 
exclusively for “internai heating.” 


SW 


~~ . 


This is no criticism of fuses; it is 
unavoidable. Any fuse carrying its 
rated load must be near its melting 
point if it is to perform properly 
when an overload occurs. Any metal 
operating near its melting point must 
be hot and fuse links are hot, with 
temperatures running as high as 780 
degrees Fahrenheit. 


HOW CAN THE TROUBLE FROM INTER- 
NAL HEATING’ BE OVERCOME? 


As the adequate enclosure so funda- 
mental to safety in Safety Switches 
makes thorough venting of the 


CUTLER-HAMMER 
SAFETY SWITCHES 


ELECTRICAI 


f il Ty 
‘ahrel! Lar 
ron fren: re 


trapped heated air impossible, the 
only escape from the ravages of 
“internal heating’’ can come through 
selecting materials for the internal 
structure and designing this struc- 
ture to successfully withstand the 
unavoidable heat conditions to be 
met in service 


WHAT SAFETY SWITCHES AVOID 
INTERNAL HEATING’ TROUBLES? 


Cutler-Hammer Safety Switches. 
Cutler-Hammer Safety Switches 
were completely redesigned ten years 
ago to beat “internal heating’’ when 
engineering researchclearly indicated 
the need for such Safety Switches. 
Nine years of experience shows the 
Cutler-Hammer claim of better 
Safety Switch performance far more 
than a mere promise; it is a proven 
fact. Ask the men who use them. 
CUTLER-HAMMER, Inc., 1327 
St. Paul Ave., Milwaukee 1, Wis. 
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>) 
. WRCINT oxo NEOPRENE 


The result of years of extensive research, 
BRONCO 60 CERTIFIED brings your customers 
electrical cords and cables containing 60% by 
weight of new Neoprene. Western is the only 
manufacturer to offer this Certified protection. 


Every carton and reel of BRONCO 60 CERTIFIED 
carries a certificate signed by a registered, pro- 


fessional engineer. An assurance to your custo- 


customer longer lasting, safer and shore ¢ econo- 
mical cords and cables . . . cords and cables 
still more resistant to oils, chemicals, acids, cut- 
ting and abrasion. AND every piece is branded 
“BRONCO 60 CERTIFIED,” with the size, number 
of conductors and voltage, for added protection. 
Our field specialists, backed by national maga- 
zine and direct mail advertising, will help build 


your sales. 


acdiwtd 


WESTERN INSULATED ‘WIRE CO. 


1001 EAST 62ND ST. * LOS ANGELES 1, CALIFORNIA 
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You can’t buy 


Better fittings 


or ones that 
cost less 


to use 


O 


Cross Section 
Showing 
indentations 





Quicker to use and neater in appearance, Briegel All-Steel 
Indenter Fittings not only make stronger connections but also 
make each job more profitable to the contractor and satisfactory 
to his customers. 

Two Easy Squeezes and they're set to stay. It is only natural that 
the Briegel All-Steel Indenter Fittings are the most widely used 
E.M.T. connectors and couplings. Contractors the world over 
recognize their cost cutting qualities and the fact that they make 


each wiring job neater, stronger and better. 


All 8-M Fittings Carry the 


wy Underwriters Seal of Approval 


METHOD DISTRIBUTED BY 
The M. B. Austin Co., Northbrook, Ill.; Clayton 
T00L Mork & Co., Evanston, Ill.; Clifton Conduit Co., 
Jersey City, N. J.; General Electric Co., Bridge- 
port, Conn.; The Steelduct Co., Youngstown, Ohio; 
C0 Enameled Metals, Pittsburgh, Penn.; Kondu Mfg. 


Co., Ltd., Preston, Ont 


GALVA, * ILLINOIS 
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se me a ballast that’s... 


4 i. Instant 
Starting 


2. To compete 
with Starter- 
type Ballasts” 


Apvance 
TRANSFORMER 


He CABLE ADDRESS: 
1122 W. CATALPA AVE., CHICAGO 40, ILL., U.S.A. 
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_!| YOUR SALESMEN SELL 
MORE ROYAL WIRE... 





coenwt fat BEST wre 


FREE for you and 


your salesmen! Now your 
salesmen don't have to sell from 
price sheets alone. Here are 3's" samples of ROYAL Quality 
wire, permanently bound into a colorful pocket folder that 
makes wire selling a cinch! 
Small, but big in sales rewards. 
WRITE FOR YOURS — TODAY 


(NN 


WIRE * CORD SETS * CARTRIDGE AND PLUG FUSES 
FUSTATS * TROUBLE LIGHTS * CHRISTMAS LIGHTING SETS 


ROYAL ELECTRIC CO., Inc., PAWTUCKET, R. Il. 


ELECTRICAL WHOLESALING—March, 1950 













Die-Cast* 


* Pot. Pending 


7 \ \ 
Now for the first time — the superiority of \glumitym is, \s LIGHTER IN WEIGHT! only 40% os heavy as iron 
\ 
available for you in a DIE-CAST* fitting. Seven\year\ of \ @ STRONG AND MALLEABLE ajicys combined with aluminum give 
Killark metallurgical research and on-the-job testing\ prove this superior metal. Alumalloy is not brittle will withstand shock and strain 


far beyond actual practice on the job 


ies ’ 
conclusively that these modern Killark fittings (die-cast Onder \e NON-CORROSIBLE post proot and highly resistor 


ten thousand pounds pressure) give you advantages in péex- S UNMATCHED UNIFORMITY 


Because these fittings ore di 

formance .. . dependability ... and sales that have never under tremendous pressure — all fittings are ident 

” SMOOTH FINISH A finish like satin no sand marks or burrs, giv 
protection to wire insulation and easier handling 


e CLEAN CUT THREADS 4... 


been offered before! 


pressure, Alumalloy becomes perfectly ur 


oe 7 orm ond to sa on <¢ 
\ PROVE IT TO YOURSELF . . . FREE! Send for one of these 
revolutionary new fittings . test it yourself, and you'll see 
- ‘ 4 why it is 6 ways better than any fitting you've ever 
handled. 


ELECTRIC MANUFACTURING COMPANY 


er Vandeventer and Easton Aves. St. Louis 13, Missouri 


BOSTON 156 Purchase St PITTSBURGH 298 Duquesne Way SAN FRANCISCO 1123 Harrison Street 


SALES OFFICES and syracuse 216 Burnet Ave. CHICAGO 564 West Adam Street LOS ANGELES 412 Seaton Street 
WAREHOUSE STOCKS PHILADELPHIA 121-123 Market St. DENVER 2134 Curtis Street DETROIT 8319 Mack Ave 
ATLANTA 69 Mills Street, N.W. SEATTLE 4130 First Avenue South DALLAS 1901 Griffin Street 





SALES OFFICES COLUMBUS 2620 Welsford Road MINNEAPOLIS 924 Andrus Bidg NEW YORK 30 Irving Piace 
CINCINNATI 49 Central Avenue KANSAS CITY, MO. 614 West 26th Street BALTIMORE 401 Natl. Marine Bank Bidg. 





—— 


_—" 17 WONT BREAK 
are 


if it’s a new 


0.2. 


ALL-BAKELITE f 


BUSHING. 


Bounce an O. Z. All-Bakelite Insulating Bushing hard, on a concrete floor — it 
rebounds good as new. Add to its superior strength* these extra features and 
you've got a bushing that’s best by any test! 


/ 


@ Smooth rounded edges completely protect wire insulation during pulling 
and when in service. 
@ Clean, deep threads let you spin-on the bushing with a twist of the wrist. 
@ Ribbed outer surface provides a grip for slippery hands and permits 
tapping with a screw-driver. 
O. Z.’s New All-Bakelite Insulating Bushings are fully approved by Under- 
writers’ Laboratories, meet all requirements of the National Electric Code. 


7 Try a few, bounce 'em, treat 'em rough and you'll be convinced there are 
ro all-Bakelite bushings better suited to 
the job . . . none so economical to 
use as O. Z.’s. 


4 Available in sizes from '/2 inch 
to 6 inches, cost no more than 
ordinary Bakelite bushings. 


Samples on request. wv 


"56% stronger over 
oll than all other 
leading oll - Bake 
lite bushings ac 
tually tested by 
an indepen 
dent laboratory 


CONDUIT FITTINGS © CABLE TERMINATORS 
CAST IRON BOXES © GROUNDING DEVICES 
| SOLDERLESS CONNECTORS © POWER CONNECTORS 


Buy 0.2. and you'll see 
why Engineers say, 
“They're OK if they're 0.2." 


ELECTRICAL 
MANUFACTURING 
COMPANY, INC. 


262 BOND STREET - BROOKLYN 2,N.Y 
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They’re geared for 


profits from inventories 


go this West Coast company, manufacturer and 
power transmission equipment, was looking for 

inventory control to speed the handlir 
ide Detter and faster Customer service 
stock. How to make inventories ac 


that was the problem 


] 
vuvnnaananete 


vannnenanennelt 
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Vibuetanecgeent 
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— 
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_— 
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— 
— 
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% 
v 
‘ 


tae nat 
ft at 

J.W. MINDER 

Chain & Gear Co. 


' 
\ Los Angeles, Calif. l 


Portland, Ore. 


2 J. W. Minder Chain & Gear Co. needed more than just a 
record of items available on the stockroom shelves. They wanted 
to know what they could expect to have in stock, say, three 
months hence. That meant checking unfilled orders analyz 
ing sales to determine anticipated demands keeping track of 


replenishments purchased 


4 Each Kardex pocket tells the whole story of one stock iter 


all purchases, sales and unfilled orders, p/ws up-to-the-minut 


inventory status. The amount of stock on hand is flashed it 


stantly by colored Graph-A-Matic signals. Position of the signals 


shows at a glance follow-up, order point, normal stock, or over 


stock acts to « minate shortag tt KS 


Profit-building features of simplified inventory control 


Speeded and improved customer service. 

Streamlined, accurate buying and selling. 

Controlled inventory to avoid understocks and overstocks. 
Reduced clerical overhead. 


Future profits assured by “‘point-of-use” record protection 


from fire in Safe-Kardex units. 
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Kemangion Raad SYSTEMS DIVISION 


315 Fourth Ave., New York 10 
HOW TO GET PROFITS FROM INVENTORIES 


An authoritative 24-page book on modern methods of inventory con 
trol sent to you without obligation. Just fill in and mail this coupon 
NAME 











COMPANY 


ADDRESS 
city 
| 









































ALL-STEEL EQUIPMENT Inc¢.—soo Kensington Ave., Aurora, Illinois 
"A BOX FOR EVERY NEED” 
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“STOCK SANGAMO 
SWITCHES! DON'T 
PLAY THE FIELD!” 


“MORE SALES AND 
PROFITS THEY 
WILL YIELD!” 


THE TIME SWITCH MARKET IS p/n 


and they do it with dependability every time 


* You can “tie-in’’ a Time Switch with many 
of the sales you make .. . for example, next time 
you sell lighting equipment . . . an air condition 
ing unit or attic fan . a window fan or a unit 


heater suggest a time control, too! Remind 


your customers of the economical convenience of 


automatic control. Point out the extra value in 
quality that Sangamo Time Switches and Timers 
offer ... they do the exact job that’s expected, 


SANGAMO 


ELECTRIC COMPANY 
SPRINGFIELD, ILLINOIS 


MD oo ie eee, Ti alll, 
© i AR SF Tatty SHIP Ae 0 ONES 


THAN YOU THINK 


You can fill all your time switch needs from a 
single source ...Sangamo Time Switches and 
Timers are available for practically any con 
ceivable application, from the simplest ON and 
OFF operation to complex weekly schedules 
involving a number of operations daily. The 
complete line of Sangamo Time Switches is 


shown in the new Catalog No. 1010C 


Plug-in cord 
©Onvenience 





are 
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ONLY Yooman 


COULD DO THIS FOR YOU 


Only a woman can tell you which home features really appeal 
to her! That's why we asked women all over the country for help 
in designing our NuTone home products. Women everywhere 
in the U. S. tell us they hate noisy bells and kitchen smells—be 
cause they make their homes unfriendly. They want the warm, 
friendly tones of a NuTone Door Chime—and the sweet, fresh 
kitchen air that a NuTone Kitchen Ventilating Fan provides. You 
can build up record sales by featuring the NuTone home 
products that women want. 


NUTONE, INC., 


NATIONAL HEADQUARTERS Cincinnoti 27, Ohio 
EASTERN SALES 200 Fitth Ave. New York 10 
MIDWEST SALES Merchandise Mert, Chicogo 54 
WESTERN SALES 919 £. 31st St. Los Angetes 11 


Electric 
House Numbers 


t 
\ . 
\Luminous 


Push on 
Transformers shbuttons wil, 
x _ 


i ™s 
Electric #). Kitchen Electric = > 
Door Chimes { Ventilating Fans Chiming Clocks ~///1!'\\\\’ 


oc 
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its/easier to 


@ The Curtis “Store-liter” enables you to offer the retail 
merchant a lighting uit which costs him less for installa 
tion ... less for mainfenance .. . and less for operation 
It is designed to utilize\with highest efficiency, the many 
advantages of the new T-12, 96-inch slimline lamps 


High Transmission plastic Side panels provide high levels 
of quality illumination on “merchandise whether dis- 
played on vertical racks or in ‘erizontal cases. Selling 
qualities are easily seen . . . selectiog_of merchandise is 
f 
made easy for the customer. fi aD iit heey diss thainis nai 
ee ~ 
Store-Liter” luminaire an 


Functional open design of this new luminaire provides for Slia : ’ 
3 Sliding clamp hangers are first se 


ease of maintenance. Relamping is accomplished without desired locations. Completely assem 


are then raised and faste 


disturbing side panels. For thorough cleaning, side 

ening a singie screw 
panels are easily disengaged in same manner as the permits by-passing buil 
lamps (push-pull principle). On your next retail store ce os boums, aprinkior he: 
lighting job, recommend and install the Curtis ‘’Store- 
Liter” ...a profitable luminaire for you and your customer. 








Full technical details and speci- 
fications on the STORE-LITER 
are illustrated and described in 
Bulletin Four. Write today for 
your copy to supplement your 
Curtis Catalog 


. 
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most of the electrical 
contractors | sell are my friends and 
Conduit Pipe Products have helped keep 
them. Consistent quality and strict ad- 
herence to industry specifications elimi- 
nate complaints. My customers buy 
because they know in advance what 
they’re getting. The packaging, too, is 
neat and a convenience my customers 
appreciate. Besides, | know Conduit 
Pipe Products are sold only through 
wholesalers and that means a great 


deal to me. 


—An Electrical Wholesaler's Salesman 


The Underwriters’ Labeled nipple and el- 
bow illustrated are available in sizes '/, 
to 6 inclusive, in all lengths; hot dip 
galvanized. Sizes '/, to 2 cartoned in 
convenient quantities; other sizes fur- 
nished with thread protectors. 
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FEDERAL woarx 


Federal Electric Products Company, 50 Paris Street, Newark 5, N. J. 
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Stock the Brand in Biggest Demand 


I fron é ld { ter busines 
GENERAL ELECTRIC. M&D 
shelf will mean 1 r 


M&D’s are 


GENERAL @@ ELECTRIC 
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Your Central Condust Distributor 


-» READY AT YOUR 
BECK AND CALL 











which ore appearing 
ries of Spong od AND MAIN- 
= pow gecracat CONSTRUCTION ANE Cag 
regulo LECTRICAL WEST, ond mac 
TENANCE, ‘ — 


ads like these 
see em, tell’em... 
and sell ‘em on your service 


We know that it’s impossible for either of us to see all of our prospects 


as often as we'd like. But we also believe in the old adage: 


You've got to see ‘em to tell ‘em and you've got to tell ‘em to sell ‘em. 


That's why Spang advertises every month in the 
leading trade journals read by your prospects. It's an economical 
way of reminding them of the fine qualities of Central Conduit 


and of your prompt and friendly service. 


SPANG-CHALFANT 


Division of The National Supply Company 
GENERAL SALES OFFICE: Grant Bidg., Pittsburgh, Pa. 


District Offices and Seles Representotives in Principal Cities 
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Rely on Quali — 


PYLE-NATIONAL INDUSTRIAL LIGHTING FIXTURES 


forse 


IN HAZARDOUS LOCATIONS 


EXPLOSION-PROOF 


PYLE-NATIONAL LE SERIES (Class I, Groups C and D) 


For use in locations where highly flammable ma- 
terials are manufactured or handled. 

Rugged, flame-tight cast aluminum alloy hous- 
ings render internal explosions harmless, and 
insure safe operating temperatures. Threaded 
construction permits easy access to interior for 
wiring and lamp replacement. Available in many — PYLE-NATIONAL DE SERIES. (Class I, Group E, F, G and Class lil) 
types and sizes. 

For use in locations where flammable dusts are 


present in quantity 


Strong, one-piece cast aluminum alloy housings 
FLEXIBLE SUPPORTS 1 are designed to exclude dust from the interior 
and to avoid accumulation of dust on the exte- 

PYLE-NATIONAL FO SERIES. (Class |, Group D; 


Cron: 0, Crees 0 6 ad 6 ed Ca rior surface. Available in many types and sizes. 


Pyle-O-Fiex supports are for use with ; 
Pyle-National also manufactures a complete 
pendant type, explosion-proof and dust 


line of explosion-proof and dust-tight supporting 
PYLETS for lighting fixture mounting, in addition 


to an extensive line of the most commonly used 


tight lighting fixtures to comply with NEC 


which limits rigid stems to 12° in length 

Pyle-O-Flex is made to resist internal 
explosions ond provides a good electri- types of conduit fittings, switches and circuit 
cal joint without bonded jumpers breakers for hazardous locations. Consult the 


. new PYLET Catalog 


THE PYLE-NATIONAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS Sune (ear 


District Offices and Representatives in Principal Cities of the United States 


Export Department: international Rallways Supply Co., 30 Church St., New York. Canadian Agent: The Holden Co., Ltd., Montreal 


PLUGS AND RECEPTACLES © FLOODLIGHTS » TURBO-GENERATORS e@ GYRALITES @ CONDUIT FITTINGS © MULTI-VENT AIR DISTRIBUTION 
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SALES INVENTORIES 
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THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


A McGraw Hill Publication 
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we use as a basis for these month] 


parisons of performance in the electrical whole 


saling field are collected and compiled by the Bureau of 


e Census of the U.S Dept ot ( ommernrce 
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Business Index 
For the Month of December 1949 


1949 were only 9 percent lower thar 


eatest sales year in the history of the indust 
class of house, annual sales of full-line wholesaler 
ind wiring supplies and construction materials dist: 
10 and 16 
sales of appliances and spe 
1948 


sales were up 5 percent 


itors registered declines of percent, re 


tivel while ialties whol 


salers remained at the same level as in 


lor the month of December 


revious month, although 17 percent below th« 


a vear ago. Sales of full-line wholesale: 


21 percent below the December 1948 sales whil 


viring supphes and construction materials distributor 
were off 15 percent from a 


Appliance an 
were 


year ago 


pecialties wholesalers, with a gain of 8 percent 


the only class to experience an increase in sales ove 
last December 


} 


658 electrical wl 


Reports fron iolesalers with total 
sales of $128,528,000 were used in compiling this data 
\nnual! sales of all electrical wholesalers in 1949 are 
estimated at $4,677 million and were exceeded only b 
the record $5,084 million in 1948 
million 


SO 4 
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$23 million 
million 
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ported inventories down 3 percent 
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ELECTRIC CORPORATION, 55 W. 13th St., New York 11, N. Y. 














Electrical Wholesaling BUSINESS INDEX 





SECTORAL ANALYSIS | | DECEMBER. 1949 


Kperrenced «te 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 
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And it is accomplished merely b 


General Electrics revol 


ump of any stan 


March, 


t nat 
ona 


Here’s the secret of “trigger-start” ballasts: Special 


windings in the ballast are used for instantaneously 
pre-heating the lamp cathodes. As a result, the bal 


last’s open circuit voltage becomes sufficient to strike 


the arc. Starters are completely eliminated! 


new 
y Standard 


flick of tl switch 


ratories 


This label ona 
fixture carton, or the 
familiar G-E ballast tag 
on a fixture, is your 
assurance of fine 
ballast performance. 
Buy — when you see the 
G-E ballast label or tag. 


fs! 


ect 
GENERAY 4] tt 


aic 


eal 
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A COMPLETE LINE 


Lad you 


| TELLING neWORLD 


- jo 


FAST TIMING 


for you 
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WITH THE ROEBLING LINE wholesalers 
can offer a full range of electrical wires 
and cables . . . more than 60 standard types 
for power, lighting, signal and communica- 
tion circuits. There's building wire in many 
sizes, constructions, and various insulations 

. power and lighting cables with varnished 
cambric or rubber insulations, covered with 
rubber jacket or metal armor. Naming only a 
there 
motor lead and mining machine 


few more are service entrance, elevator 
control 


cables bare copper wire and strand. 


IT DOESN'T MATTER what types of elec- 
trical wires and cables your customers and 
prospects are interested in. Whenever they 
look in their trade papers, Roebling adver- 
tisements tell them about the extra value and 
service economy of Roebling electrical prod- 
Still other advertisements in Fortune 


and Business Week are addressed to business 


ucts 


owners and executives Every month 


Roebling tells your complete market about 
the 


the demand for Roebling qu ality 


Roebling line —he Ips sales bv boosting 





{vines 


a 


Lie rp, 
Wisy RICAA 
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ELECTRICAL 
CONSTRUCTION 


AnD MAINTE Bamcy 


- 
Tee 





DISTRIBUTORS can be sure 


as necessary 


ROEBLING 
of filling rush orders as fast 
Their nearby Roebling branch warehouse 
always carries a stock of the full line of elec- 
The distributor can 


trical wire and cable 


count on prompt deliveries from the branch 


to supplement his own stock 


JOHN A. ROEBLING’S SONS COMPANY « 


AND WAREHOUSES IN PRINCIPAL CITIES 
25 W. Roosevelt Rd 


BRANCH OFFICES 


d4tlanta, 934 Avon Ave. * Boston, 51 Sleeper St. * Chicago 
® Cleveland, 701 St. Clair Ave., N. E. ® Denver, 1635 Ith St. ® Houston, 
Navegation Bivd. ® Los Angeles, 216 5. Alameda St. * New York, 19 Rector St. * 
Philadelphia, 12 S$. i2th St. * Pittsburgh, 855 W. North Ave. * Portland, Ore., 
032 N. GW. l4th Ave. * San Francisco, 1740 Lith St. * Seattle, 90 First Ave 


6216 
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TRENTON 2, NEW JERSEY 





) CIANS 
ONS WHY ELECTRI 
Grits FITTINGS \ 2 Appleton Untiets are made 


of Malleablefron... Lighter, 
yet tougher! 


Appleton Outlet 

Boxes are roomy, 
expertly engineered 
with bent-over-ears, 
specially designed 
knockouts! 


Appleton Unilets are smoothly 
finished, clean threaded, easy to 
handle, easy to install! 


j 
4 Appleton Switch Boxes ,y " 
are modern, adaptable 
—available in the exact 


type for every purpose. ; 
= 
-) Appleton couplings and connectors 
provide rigid, permanent joints, tight 
connections... Save time 


because they fit your 
wrench’s bite! 


There's a fitting for every Eleetrical require- 


ment in the complete Anoleto 


SPECIFY APPLETON—STANDARD FOR BETTER WIRING 


APPLETON 


CONDUIT FITTINGS * LIGHTING EQUIPMENT * OUTLET AND | 
SWITCH BOXES © EXPLOSION-PROOF FITTINGS © REELITES 











Washingtou 
STRAWS 


SMALL BUSINESS POLITICS that cry for aid to small business has proved so valuable 
as political capital that new ideas for playing Santa Claus are popping up almost 
daily. 

Department of Justice—Anti-Trust Division—has gone “whole hog,” maintains 
a special unit for helping the little fellows. Its lawyers listen willingly, settle 
partnership and other problems, plead with manufacturers, wholesalers, partic 
ularly where “exclusive” franchises are presumed to work hardship on others who 
did or want to handle the line. You never can tell—enough of those cases might 
supply the makings for an attempt to upset that famous Colgate decision in which 
the U. S. Supreme Court sustained the right of the owner of products to decide 
whom he will sell or wouldn’t. 

Congress is frequently making the headlines with new “help small business” 
bills. Suggestions for supplying capital include a country-wide chain of 36 banks 
that would make up to 12-year loans, buy stock in small concerns, insure loans ;- 
Government aid for small business at the expense of small banks. Expect that 
small business pot to be kept boiling because that’s only good business for the 
politicians in any congressional election year, even if nothing but promises come 
out of the pot. 


BILL OF RIGHTS TORPEDOED. By a 5 to 3 decision the Roosevelt-Truman Supreme 
Court of the United States upheld the right of federal officers to search and seize 
without a warrant. Article IV of the so-called Bill of Rights provides that “the 
right of people to be secure against unreasonable searches and seizures 

. Shall not be violated ”. Nothing is said about federal officers having 
special privileges. 

Important is the fact that the two votes that made this a majority decision were 
those of recent Truman appointees, the one who wrote it (his first as a member of 
the country’s highest tribunal) and another recent Truman appointee who voted 
with him. Be it said to their credit that three Roosevelt appointees dissented 
Justices Frankfurter, Jackson and Black. 

That word federal in the decision may well prove fatal if nothing is done to re- 
open the case and get a reversal because it legalizes the type of seizures and arrests 
that Hitler used, to stamp out all opposition. 


WHITE COLLAR LEARNERS GET 75c. What kinds of workers are “learners?” It makes 
a difference—because learners, under the wage and hour standards that became 
effective in January, can be paid less than the new 75 cents-per-hour minimum wag« 

The wage-hour officials have handed down one interpretation of the new law 
that goes across the board in all business establishments : 

Persons hired for the first time as office help—stenographers, typists, statement 
clerks, file clerks, etc.—may not be classified as “learners.” This means they must 
be paid at least 75 cents per hour, even “while they’re learning their job.” 


UNIONS EYE PROFIT OF ELECTRICAL COMPANIES. American lederation of Labor 
economists keep a sharp eye on the financial outlook of industries in which fellow 
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members work. Here’s what they’ve sent out to local labor leaders for use in 
contract negotiations : 

Electric products: “Profits from radio and television are expected to increase 
by 10 percent, as will those from heavy appliances. Lesser gains are seen for small 
appliances. Earnings from heavy generating equipment will not show much change.” 

Electric power: “Rate increases, expanding consumption and wider profit 
margins resulting from the progressive installation of new generating equipment 
should permit industry earnings to advance at least 10 percent over 1949.” 

That’s valuable ammunition in any wage-raise battle. 


MASHED POTATOES. The Department of Agriculture so far has found no takers for 
some 50 million bushels of surplus potatoes that it wants to sell at one cent per 
bushel—packed in bags that cost 12 cents each or more. That spud price support- 
ing program alone has cost $400 million since the war and the end is not in sight 
because it gives price protection but says nothing about controlling production. 

And with $4% billion already available for the D of A farm price protection 
program, Secretary of Agriculture Charles F. Brannan has made a request for 
$2 billion more because otherwise he can’t meet the demands for dough during the 
1950 crop year, when more surplus stocks will be piled upon already heavy 
surplus stocks. 

50 million bushels of potatoes mashed. 73 million pounds of dried eggs and 
33.5 million pounds of dried prunes, raisins and milk buried in a Kansas cave 
with no takers. Stockpiles of 182 million bushels of wheat, 364 million pounds of 
linseed oil, 89 million pounds of wool, etc., etc. And there is the Brannan plan 
looming on the horizon. 


BASING POINT FORMULA. The House is trying hard to meet Senate ideas on what 
conspiracy involves, has just passed a revised bill 240 to 144, hopes the Senate will 
pass it. 

That bill would permit firms to use the basing point system so long as no collu- 
sion or conspiracy to fix prices creeps in, and the bill has gotten this far only 
after Representative Wright Patman, champion of small business, failed in his 
attempt to side-track any action by calling for a new series of hearings. 

Meanwhile an early expected decision from the U. S. Supreme Court may 
cause some changes, but chances are that the Senate-House conference com- 
mittee will come up with a bill that both Houses will pass. 


JOINERS, Those “Joiner-uppers” who simply must join every organization in sight 
will get jealous when they hear that according to our honorable Department of 
State the good old United States now is a member of 66 international organizations 
and that goes all the way from one of the oldest, the Universal Postal Union, to 
one of the newest, The United Nations. 

If interested in further details—the department has issued a book with 335 
pages of dope about purposes and character of all those organizations. And think 
of all the junkets by U. S. delegations to conventions and meetings, held in near 
and far-off corners of the earth 


TOOTHACHES. The |ederal Trade Commission has cracked down on the American 
Dental Trade Association, 47 manufacturers, 90 distributors and 6 concerns that 
manufacture and distribute, with an order to terminate a conspiracy to fix prices 
and otherwise eliminate competition in the manufacture and distribution of dental 
goods, 

The order cited specifically nine practices that it forbids and six lines of pro- 
cedure that are still permitted. 

Electrical manufacturers and distributors should study the details of the order. 

(You can have a copy by writing the editor. ) 
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MO he FOR EVERY 


LIGHTING DOLLAR: 





- 
Indvetrielite High Meunting Fixture 


—hundreds of ind 





‘ - 
Seprable Standard Bome Reflector 


Hood is easily detached for « 


without disconnecting wire 


Diffuse Floodlight 
mination of service sta 
parking space 


arm 


APPLETON ttcutinc equipment 


Appleton Lighting Equipment is scientif 


ically designed to provide maximum 
lighting efficiency at minimum installa- 
tion, service and operating expense 


The manufacture of Appleton Fixtures 


porcelain enamel finish provides maxi- 
mum reflecting efficiency 

Including hundreds of types and sizes, 
the Appleton Line contains a fixture to 
fit virtually every lighting requirememt, 


is quality controlled from raw materials whether indoors or out. Sectionalized 


to finished product. Metal parts of re- construction of all types assures quick, 


flector are made of pure ingot iron— easy servicing. Give your customers more 


Ruggedly built of tough, malleable tron, this 
Fixture provides sofe, superior mination for 
hozardous locations 


for their lighting dollar. Sell Appleton, 
STANDARD FOR BETTER LIGHTING 


tough, long-wearing metal that is rug- 
gedly corrosion-resistant. Vitreous-fired 


Complete Catalog information on request 


SOLD THROUGH ELECTRICAL WHOLESALERS 


APPLETON ELECTRIC COMPANY 
1734 WELLINGTON AVENUE CHICAGO 13, ILLINOIS 
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EF Explosion-Proof Fixture 


Up-to-the-minute ver n of the first Fivorescent Lighting Fixture 92 
ever to be developed. Con be hung horizontally or of 45- 


degree angle 


Resident Represent ndianapol's 
Kansas City, M ker ttle T 


lnternationa 


t Representatives 
ad ot..New York 4,N.Y, 


CONDUIT FITTINGS + LIGHTING EQUIPMENT « OUTLET AND SWITCH BOXES - EXPLOSION-PROOF FITTINGS + REELITES 
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Helps You Build Fluorescent Lighting Sales! 


Prospects by the Million are learning about Sylvania 
“Fluorescent at its finest” through big color ads in 
these leading National Publications. 


They're reading about Sylvania’s complete packages of 
light . . . finest possible fixtures and lamps... from one 
manufacturer. They’re learning about the new Sylvania 
Triple-life Fluorescent Lamps... with an average rated 
life 3 times that of previous lamps ... and how Sylvania 
field-tested more than 11 million of these lamps to prove 
their superiority. 


— em aE Za FE Ee ee ee ee 


Every Important Market Covered by comprehensive 
advertising programs in scores of influential Trade and 
Business Papers. 


Thus, the men who make the decisions are kept con- 
stantly informed about Sylvania fluorescent lighting effi- 
ciency and dollar-saving advantages. Special campaigns 
are directed to executives in plants, offices, stores, and 
institutions, as well as to architects, contractors, and 
lighting engineers. 


me em ea Ee Fe Ee ee ee 


Attention-getting Direct Mail Campaigns also are tell- 

3 ing and selling thousands of prospects in factories, offices, 
schools, and stores. These mailings are tied in with the 
Trade and Business Paper ads... they are pin-pointing 
and selling specific prospects and customers. 


tails about Sylvania’s big advertising programs. Enables 
you to coordinate your local efforts with nation-wide 
ae ayaa Shows how to turn Prospects into Profits. 


4 Get this Sylvania Selling Plan. . . it gives you full de- 


Mailed to you FREE. Send for your copy of “ Your 
Springboard to Greater Sales”, FL-405, today! Address 
Sylvania Electric, Advertising Dept. L-2303, 500 Fifth 
Avenue, New York 18, N. Y. 


SYIVANIAY ELECTRIC 


FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES, SIGN TUBING; LIGHT BULBS; PHOTOLAMPS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 
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for 


oS jor PYLON-LITES 


aluminum for 34. im. pis 
moualing. 


° in 
on yipe thread 
fit o. 3281 hase ; 
‘4 * male thread fitter } ’ 
No. 3271 
Open type holder with No. 3291-3794 \ 
Seif- Adjusting Socket for 
300-500 Watt R-40 Re 
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Lompe. Cast aluminum 
housing for 4" conduit 
mounting 


Open Type Holder with 
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pipe 


THE MOST BEAUTIFUL ARRANGEMENTS 
MADE POSSIBLE BY THIS OUTSTANDING 
REVERE CONVERTIBLE AREA LIGHTER 


You Jobbers who are looking for sales have big business right in the 
palm of your hand by promoting REVERE lighting equipment. 
REVERE CLUSTER LIGHTS alone make big volume because every 
Gas Station, Used Car Lot, Outdoor Theater, Race Track, Battery 
and Tire Shop is a prospect! And, CLUSTER LIGHTS lead to AREA 
LIGHT SALES—and AREA LIGHTS promote PYLON-LITE SALES. 
Percatain REVERE PYLONG-LITES can be sold to every city and community for 
e. a0t7 Street or Boulevard Lighting. Yes men—the REVERE Line means 
“busy-ness". Get on the band wagon and land in the tent of 
greater sales. 








Write immediately for Sales Literature. 


Above Unit available 
n a variety of colors R E V E R E E L E C E 3 R | j M F G . « OQ: 
match any color 
scheme SOtt saoaowar CHICACO 40, thismors 
INDOOR AND OCUTDOOR LIGHTING EQUIPMENT TO SERVE EVERY NEED 
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DURASHEATH SOLVES DISTRIBUTION PROBLEMS ... and extremes in temperature can’t hurt it. It 
Underwriters’ approved for all underground ser- resists oil, flame, abrasion and cutting... as well 
vices... it’s perfect for power and lighting circuits, as moisture, acids and alkalies in the soil. It’s 
industrial plants, mines, airports, farms, and hous lightweight and flexible—reduces installation costs. 
ing developments STOCK UP ON DURASHEATH and ring up more 
DURASHEATH DOES THE TOUGHEST JOBS—THE BEST profits. Anaconda Wire & Cable Company, 

.and at lower costs. . . electrolysis, corrosion 25 Broadway, New York 4, New York. m5 A 


It’s good business to sell ANACONDA 


WIRE AND CABLE 
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Vitalized Interdependence. Four years ag: 
the associations representing the several branches of 
the electrical industry formally adopted a “Declara 
tion of Electrical Interdependence,” in which eacl 
branch acknowledged a common interest with all othe: 
branches. Since then many speeches have been mad 
by men prominent in the industry and untold pages 
of type have appeared in the industry's magazines, all 
expounding the virtues of interdependenc« 

loday—after four years of confessions of faith—t 
this writer’s knowledge nothing has been done to make 
interdependence a living and vital force 

For instance, there is no all-industry committee o1 
interdependence that might perhaps be charged, with 
evolving a long-term program for business develoy 
ment in which all branches can participate and from 
which all branches can expect proportionate benefits 
Yet a realistic appraisal of today’s conditions and to 
morrow’s outlook for the electrical industry provides 
irrefutable evidence that such program is urgently 
needed 

Che electric utility companies have planned a mag 
nificent schedule of increasing generating capaciti 
which, although as yet incompleted, has made loa 
building an immediate problem. 

The manufacturers, wholesale distributors, contrac 
tors and retailers did enjoy record-breaking volunx 
until well into 1949, when their business began to taper 
on 

lorecasts for 1950 generally indicate business vol 
ume about equal to 1949 for the first half of 1950 and 
some uncertainty regarding the second half. Capital 
expenditures by American industry will be down ir 
1950 and by 1951 will quite likely level off to approxi 
mately 20 or 25 percent less than their 1949 total of 
$14.3 billion. Residential building probably will end 
up with 900,000 units, more or less, started in 195( 
and in the following years must be expected to con 
tinue its decline from the 1949 peak of 1 million units 

Cherefore, if the electrical industry wants to avoid 
following the probable curve of all business, it 
must prepare now for maintaining a high volume 
of business for years to come by cashing in on the one 
great opportunity that is knocking loudly at its doors 

MopvERNIZE ELECTRICALLY is the call that can be 
appropriately hurled at the owners of every factory, 
business building, store, institution or residential struc 
ture that stood before World War II 

MopERNIZING ELECTRICALLY means rewiring and 
relighting, and every modernizing job sold means mor 
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travel together toward a continuing prosperity 
electrical modernization 


hi 


ll be 


When Interdependence Exists—( ooper- 


° ° 
ation Is Indispensable In the preceding edi 
torial we suggest a type of cooperation that involves at 
all-industry conference and an all-industry sales build 
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Hildecice extremce 
ting fixture fittings 





Sold Through Metical Wha a 


representatives in principal ¢ 


electric mie | 
1639 walnut street Chicago 12, ill 





ing campaign but we make no claims to originality 
While cooperation was not the cradle in which the in 
dustry was born, it has had an important role in stimu- 
lating and guiding its growth through many years 

It seems that in the past an awareness of interde 
pendence always appeared during a state of uncertainty 
or unsatisfactory business conditions, and gave birth 
to some all-industry cooperative activities 

For instance for a number of years after the turn of 
the century meetings of representatives of several 
branches of the electrical industry were held in differ 
ent parts of the country 

The years following the so-called Roosevelt depres 
sion of 1907 generated conditions which eventually 
gave birth to the most impressive example of coopera 
tion that the electrical industry has produced 

It was born in the fall of 1913 and in the presence of 
men then prominent in the world of engineering, fi 
nance, utilities, science, electrical manufacturing and 
wholesaling. They met on Association Island, delib 
erated for several days and when they disbanded an 
all-industry organization had been formed to which 
all branches of the industry—utilities, manufacturers, 
wholesalers and contractors—would contribute pro 
portionately and each group would have equal repre 
sentation on the board of directors and an equal voice 
in the management 

The Society For Electrical Development built up 
a fine record of achievement, particularly in business 
building activities such as a rewiring campaign, the 
“electrify America” effort and many others, That dur 
ing the early thirties, after approximately 20 years of 
useful service it became a casualty was due chiefly to 
human failure, not because the need and ideals whicl 
gave it birth had ceased to exist 

Thomas A. Edison, unab!e to attend the christening 
ceremonies of the Society, wrote a letter containing 
one paragraph that holds as true now, in 1950, as it did 
then in 1913. He said: 

“It is indeed remarkable that, in a business of sucl 
phenomenal growth and having such keenly competi 
tive interests, there could be evolved a plan sufficiently 
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comprehensive to at once bring about an incalculable 
increase of business to the good of all concerned while 
not in the least disturbing the benefits of proper com 
petition.” 

For fear that our motive in citing the SED activities 
might be misunderstood we go on record here and now 
that we have no thought of recommending the creation 
of another edition of SED 

We have quoted a few examples of previous co 
operative activities within the electrical industry solely 
for the purpose of demonstrating that our suggestion 
of an All-Industry Conference on Electrical Moderni 
zation is a valid one and deserving of serious considera 
tion by all branches of the industry 

The plan here advanced can be executed within the 
framework of now-existing facilities. If then Eve 
rRICAL WHOLESALING is correct in believing that the 
time is here when the industry must get together and 
evolve some business building plans that can be exe 
cuted on a cooperative basis, concerted action should 
not be long delayed 

ELECTRICAL WHOLESALING will do its share to make 
Vitalized Interdependence a reality 


* 


At Long Last Within recent weeks several manu 
facturers of appliances have announced that the 
pose to slash the number of franchised ret 
tically-——one expecting to cut off 2 out of ever Phat 
slashing operation undoubtedly will have an invisible 
participant—the mounting list failures, some wit! 
the benefit of creditors’ committees, court actions and 
sheriffs’ sales, others where the late dealer simply 
folded his tent and silently stole away, a ft them to 
the accompaniment of wailing from the wholesale dis 
tributors who backed the account 
We have often wondered when some of vill learn 
hat quantity in outlets means little d that qualit 


counts most 


ag 


ra 
pur 


EDITOR 








ter turnover 
re chigher profits 


with flexible (2ushomatics 


PUSH — it’s ON! 


PUSH — it’s OFF! 
PUSH — it's ON again! 


Push-button switch with automatic 
protection for electric circuits 
Here's how it's done: You 
give Contractor correct basic 7 P \ 
Electri-Center box and... boi d j 
EVOLUTIONARY Pushmati I itical in size 
| ger contour, regardless of rating or type. They 
are Just as easy to stock inst 5 ses, yet 
offer the outstanding advanti of automatic 


protection and push-button 


There’s a Pushmatic to meet every load condi- 
tion: THERMAL ONLY, THERMAL MAGNETIC, 
and THERMAL MAGNETIC with exclusive 
AMBIENT COMPENSATING FEATURES. They 
are available in ratings of 15, 20, 30, 40 and 50 
amperes, 1 pole, 120 V., or 2 poles, 120-240 V., AC 

Write today for complete descriptive bulletin 


with prices on PUSHMATIC Electri-Centers 


BULLDOG ELECTRIC PRODUCTS COMPANY 


DETROIT 32, MICHIGAN « FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA; BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


Fe) BuLLDocG 





£ additional Pushmatics of the desired HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 


rating and type from your shelves, 


G Your customers receive 
immediate delivery on 
Electri-Centers to meet their 
specifications and your (A 
stocks are kept to a mini - 
mum for a faster, more Xt 
profitable turnover. 


Ste ee | 





5 
a He quickly assembles the Electri-Center by 
simply hooking units on mounting rib and con 


necting to bus bars with screwdriver 
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NAED Appliance Groups 


Formulate New Program 


Three Appliance Division committees of National Association 
of Electrical Distributors adopt “creed” and set up special 
market development approach for several major appliance types 





STREAM of freezing water, blasted through the air at more than a mile 
a-minute, was used to demonstrate the protection offered by the construc 


tion of a new General Electric base-ventilated motor recently. The “storm 
used was created with the help of a fire hose and a motor-driven airplane 
propeller. After being subjected to this treatment for 30 minutes the motor 
was disassembled. Its coils, inner air passages and bearing housings were 
completely dry, the company reported 
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ers 
First Time in a Safety Switch! Give Your Custom i's Easy to instal 


Trumbull’s Hci Type A Safety Switch ; Front fusing permits small box, 
uses magnetic repulsion to break 4 (ea /\ yet leaves ample room for wir- 
heavy loads quickly, safely. Arcs re- ing. Front operation permits 
pel each other .... break against grid close ganging. Interior remov- 


pins (A)... quickly cool. No pitting v’ 
means longer contact life. witH TRUMBUL 


Ss UNIQUE able for wiring ease. No exposed 


ON” live parts when switch is OFF and 
su ARC-QUENCHING acti door is open. 











No Dead Center a Unit Package 


Roller-cam action—multiplying linkage design with Interior is easily removed for wiring or in- 
powerful spring —throws switch to full OFF and ON. spection. Includes handle as an integral 
HCI withstands heavy short circuits without damage. part. Available as packaged unit, to be used 


40, 60, 100 ampere sizes. Request Bulletin TEC-10. in combination with other equipment. 


TRUMBULL (T) ELECTRIC hanursctinine COMPANY 


Plainville, Conn. 


TRUMBULL‘’S TRAIN OF NEW PRODUCTS 
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NOTICE 
IF THIS ISSUE was late in reach- 
ing you, the delay can be attributed 
to disruption of mail schedules by 
the railroads’ cancellation of trains 
as a result of the coal strike. 

While that situation is obviously 
beyond our control, we regret never- 
theless tha, such impairment of 
service has occurred. 

The PUBLISHERS 











limmerman, who reporte 


whos 


o-opera 
resentatio: 
views on 


4 a summary of members’ 


manufacturers’ ooperative advertising 


Ingraham, the Major Ay 
that “in the 


plans by E. B 
Committee 
best interests of all concerned, the great 


pliances voted 


est benefit could be derived from co 
operative advertising if such advertising 
ost be computed by a manufacturer as 
and that 


made by a 


a part of the cost of 
reasonable arrangement be 
manutacturer to provid 0 arry-overs 
and ‘bill-backs’ at the 


r fiscal year.” 


McGraw-Hill Elects 
New Top Executive 
NEW YORK 


recently announced his 


James H 
resident and ct 


he McGraw-Hill Publ 


airmat 


to succec 


ng capaciti 


sepn 


that position 


Cooperation Is Stressed At 
Adequate Wiring Conference 


“Pull Together” theme is expressed by industry leaders at 


Adequate Wiring Conference in St. Louis. Workshop study 


examines all phases of a successful adequate wiring activity 


6 ' LOUIS—-Growing 
J national scale in the 


j 


program was eviden 
f 170 members 
from all part 
Annual A leq. ate 
February 16-17 
this city 
This attendar 
crease 0 ! 
Conference 
reported 


rticular, 


Sponsored 
Wiring Bur 
speeches 


rissior 
1ssions 


WHOLESALER L. E. Barrett 
dent of the Barrett Electrical Supply 
Co., St 


presi- 


Louis, addressed the adequate 


wiring conferees 
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Certified Ballasts 
ore checked and 
rechecked in 
actual service— 
an additional 
safeguard for 


high quality. 


va 


. Measuring 
Certified Ballast 
temperatures 
while ballast is 
operating in an 
actual fluores- 


cent fixture. 


Hot Box! Certified Ballasts are 
tested and checked against 


overheating. Test oven deter- 


mines temperature 





CERTIFIED FLEUR-O-LIER MANUFACTURERS 


RLM STANDARDS 
AMP MAAERS 


PtgD BALI 


2 @ 


INSTITUT! 


‘TS a 


ana 


CERTIFITD 


ems by 


Ti 
f 


rise. 


When fluorescent lighting fixtures 


are equipped with Certified Ballasts, 


you and your customers are protected 


JF ES, “CERTIFIED” ona ballast 
means that this ballast has 
been built to exacting specifica- 
tions set up by lighting experts 
that it has been fested, checked 
ind CERTIFIED by impartial 


Electrical Testing Laboratories, Inc 


Certified” further means ballasts 


that are quief in operation 


protected against overheating 
and long lived 

Alwavs specify (¢ ERTIFIED BAI 
LASTS and be sure! 
CERTIFIED BALLASTS are being 
made by ten leading ballast manu- 
Participation in the cer 
open to any 


Jacturers 
tification 
manufacturer wishing to qualify 


program 1s 


FIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 


2116 KEITH BLDG., CLEVELAND 15, OHIO 


ELECTRICAI 
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ELECTRICAL 


» DLUESTLT 


3 


MODERNIZE A. a, 4 
ELECTRICALLY pase 


means 


Rewire and Relight Adequately 





N ANOTHER page of this issue we are publish electrically obsolete and a prospect for rewiring 
ing an editorial under the title “‘Vitalized Inter and relighting. (For more facts and figures on that 
hat 


dependence It is the end result of waiting, vast market for modernization read the pages t 
hoping and urging that those industry wide acknowl follow) 
edgments of electrical interdependence made four years Realize also that eve 
ago be followed up by some industry-wide activities in sold will inevitably give t 
I f the industry would participate load, it will mean work 


which all branches of the I 
No such interdependence-inspired activities have more electrical products s 


been reported although we know of and give full credit salers and retailers 
for the continuing constructive activities carried on in We urge that a nation-wide 
heir respective fields by the several associations and modernization, sponsored 
cooperative groups within the industry would prove to be hig! 
Meanwhile four lush vears—1946, 1947, 1948 an Existing national ass 
1949—-of mostly easy-to-get business have passed f Bureau, the Better Lig! 
the electrical industry wants to maintain a high level intra-industry activities « 
eral campaign for electri 


of business volume rosperity in the less lush 
more strenuous, highly competitive years that hie any way impairing their 
immediately ahead, it must act and act quickly. leagues, clubs or 

First: The electrical industry must have a business quickly see the business 
| program should be (a) e campaign and get behind a | 


\ctually the electrical 


itself all the essential ele 


uilding program. That ] 
nomicall + scahi . fiahle (} view all 
iomically and practicaDly justihabie ; ») give a 


ranches of the industry an opportunity to participate, 
and (c) give reasonable assurance that the cost would taining a campaign sucl 
pay off in plus sales volume and in proportion to ettort present no coordinating 
expended In its editorial “Vitali 


Second Chat program should have a slogan, i Tal 


ly ing eisewhere in this issue, 


cry, which is so impelling and so all-inclusive that suggests that an All-Industry Co 
y man in the electrical industry will realize immedi 
j t benefit of interdependence can 


Modernization be called as « 

at will be of dire« sp 
structive sales-building 

' You and we know 


We Suggest DERNIZI ELECTRICALI is ike 
We vy vy ' 

nation-wide drive to “Modernize Ame We offer evidence 
business-building We offer a j 


We pledge our 


slogan ind a 
ica Electrically” as the objective for a rogram a 


program 
‘re is no single field eligible for cooperative culti eltort 
ation that would be so definitely of interest and benefit 


to every branch of the electrical 1 rv aS ELECTRIC 
MODERNIZATION 

As a quick measure of the vastness of the market 
Just realize that practically every structure—home, 
factory, store, school, hospital or farm—that stood 
when the Japs bombed Pearl Harbor, today is 


t 
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MODERNIZE ELECTRICALLY 


means 


Rewire and Relight Adequately 





A campaign for electrical modernization may well take up the slack in 


consumption of electrical goods caused by declining new industrial 


construction, lower-cost new housing units, expectancy of lower prices 


F TER five war years of starva 


tion as far as electrical im 


provements were concerned 


and another four years of trying to 
iron out supply and demand 


lems of record-breaking proportions 


prob 


t al industry today finds 
} inst its big 
sales 


ot the 
nization, 


greatest 


and re 


lighting among the millions of struc 


tures now serving people and busi 

ness throughout the nation 

electri 
prog 

overcoming 


l rue, 


lustry 


in recent years, the 


al in has made some 


ress here and there in 


electrical deficiencies to a _ certain 


extent. For example, not many years 


World War II, less than 20 


foot-candles 


before 
of illumination was con 


sidered adequate in all classes of 


buildings. Today, due to the com 


bined efforts of all branches of the 
rical industry working with and 
rganizations as the 
Light-Better Bureau 
the National Electrical Manufactur 


} 


Assoc lation, the 


through such « 


Better Sight 
National Asso 
of Electrical Distributors, 
Electrical 

the Edison Electric 


ontractors 


uncommon to see 


ing 50-70 toot 

number ot 
es that are 
utmoded, antiquat 
hting are 


added up 


amazing total 


indu 
igher competition 


ng vt convince 


particular products 


eeded for modern 


must stress 


ical industry 
that modern living is elec 
trical living and the latter can only 


be achieved fully America mod 


ernizes electrically and is rewired 
ind relighted adequately 

In the years during and immedi 
following the 


organizations and associations with 


ately war, individuals, 
indicated 
that 
rewiring in the post 
years the 
greatest sales boom in the history of 


in the electrical industry 


an almost unanimous 
i 


relighting and 


opinion 


war would experience 
the industry 
lhe 


buyers are 


about it 


market is there, only 


&There’s 
convinced tha is a need for 


bringing their buildings and homes 
up to date by modernizing electrical 
ly. Once the idea of electrical mod 
is successfully presented, 

opened lor and 


mor;re 


, : 
ot electrica 


of lighting 1s a 
i record of con 
wth. Light 
nsidered ade 
ago have become 
day demand lamps 
ties and more fix 
foot of room area 
rerequisite to light- 
is sales of all other 
\dequate wir 
i major part 

nization job 


ty of buildings exist 


apacity of the circuits 
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sot as Aililbte hn 


SEVENTY-FIVE percent the currently occupied structures still are obsolete in electrical wiring and lighting 


Because 


these 10 ditions many of of electrical products 
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day relative], iknown but will be 


five, ten or fifteen 
from now. The 
the field of 


certainly makes obsolete very quick 


conimon y Cd. 


r ir I re 
rect rd ol progress 


electrical utilization 


ly those installations whicl 
signed to provide only for 


ances and lamps ay ullab 4 


For eXal a obsolescence IS a 


big factor al market 
today bec: 


ligt o 
ighting 


installations recently 


as five ve; 


onsideration 

motion and availability o 

as deep lreeze units, electric range 
television set ilators 


lothes dr 


lans, ¢ 
and a trend 
lighting 

nization 


Electrical modet 


, 
mean mo han simply bri 


ind dealers to visualize how 
e wiring and lighting builds 
irkets of and 
ing them how to capitalize on 


tomorrow, 


this golden opportunity 


The 


| salesman 


electrical wholesale 


perates at the level where adequate 


viring and lighting sales either fail 
se contact 


s throug! 


Vners are 


conditior Better 


adequate Wiring 


iS important if they wish to 


tory performance from 
‘rful electrica] products 


t today and in the 


lake { 
rooms at 

Talking up mod 

adequate wiring 


1 1 
Dianne a 


\ de quate V It 


sales building effort 
of the lighting indus 


ing on during the 


been ree 

years and the salesman 
in on it is losing 
er of profitable 


llars have been 
a_ better 


ind wiring arm 


under 


vy must be ade 


ad 
activities 
working 


and con 


electrical ir 
ake in the suc 
dernization, The 
iuse it n 
lanufacturers 


ts will be 


Sell Electrical Modernization 
for electrically obsolete BUILD INGS 


ELECTRICAI 


stand 
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Modernizing Electrically Means Rewiring and Relighting 


From the standpoint of obsolescence or inadequacy in wiring and lighting, here 
is the picture of your major markets today 
Residential Dwellings are 85°, obsolete inadequate 
Small Retail Stores are 75° obsolete nadequate 
Department Stores are 60 obsolete nadequate 
Large Hotels are 80 obsolete nadequate 
Small Hotels are 90 obsolete or inadequate 
Large Office Buildings are 70% obsolete nadequate 
Small Office Bu idings are 80 obsolete inadequate 
Factories are 75 obsolete nadequate 
High Schools are 82 obsolete or inadequate 
Private Schools are 90 obsolete inadequate 
Grade Schools are 85°, obsolete or inadequate 
Colleges are 80° obsolete or inadequate 


Farms are 90 obsolete nadequate 
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rooms are easier to rent, stay rented ig possibilities and needs are possibilities 
bring better prices if vy: Floodlighting for the land lous market and 
such electrical con ¢ fields; lighting for hangars, 

good general lighting shops and service tacilities; 
reading lamps fan emergency tor omee 
ung, and outlets 


Ss, waiting 1 
heaters, air conditior 


restaurants, 

for heating pads elec 
other appliance garages can 
» of repairs with high 


\ brilliantly 


Sell Electrical Modernization 
for electrically obsolete HOMES 


66 
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sands of people were exposed to 


] 


thousands of workers during World 
good lighting while working in wat 


satished user is the best possible 
sales builder for the contractor, re- War II whether they realized it or 
tailer and wholesaler salesman be- not. Good lighting played an im 
cause he tells everyone about his portant part in speeding up produc 
wiring and top flight performance of tion and reducing fatigue once plant homes 
electrical appliances and equipment. operators discovered the ill effects of Sell ELECTRICAI MOD 
The importance of good lighting poor illumination and started in ERNIZATION in the Residential 
adequate lighting. Thou Market 


plants and consequently are willing 


customers for better lighting 1n thetr 


tor seeing was demonstrated to _ stalling 


Sell Electrical Modernization 
for electrically obsolete PLANTS 


ELIGHTING and rewiring is \lmost every plant 
an important part of electrical is a prospect for both 
modernization in industrial wiring sales. Many of 


plants. It is important because it plant and factory buildings « in 


, 
ad ot complete rehighting 


can mean increased production. need 
Unions, management, practically rewiring. Modern plants built o1 


and 


everyone agrees today that increased converted since the war may have 
output is the only way that this na adequate general lighting but are 
tion can continue to have a hig! in need of more lighting in specifi 
standard of living and lower prices locations such as machine hghting 
During World War II wher or fixtures for lamps of higher in 
tensity in high bay areas 


salesman should keep it 


every possible means of speeding up 
production and eliminating absentee Phe 
ism and fatigue was being investi relighting and 1 lavouts 

an wiring to industrial plants that fe chines and 


bs ar 1 on one or twe stantly being 


1OHS 


7 


gated, lighting was found to be 
important factor in Overcoming many i any, 


of the personnel and productior wiring jobs in layout 
problems large plants mean major expendi 


Because lighting plays such a_ tures 


large part in the electrical moderni onsiderable 


and alm Ss require 
y the 
landed 


zation plans of industrial concerns, salesman bet 


it continues to be a highly profitable 


market for the wholesaler salesman 


Sell Electrical Modernization 
for electrically obsolete INSTITUTIONS 


protecting 


NSTITUTIONS a n impor in necessity of 


the younger generatior 
much attention in re 


| tore 10 tz construction 1s 


| cent vears, and a great deal of 


ghting and 
the salesman and _ contractor search has been done in the field of 

hospitals, churches and proper lighting for school rooms. federal funds; and a heavy whole 

buildings are sorely in need Good lighting, electronic controls, sale selling effort 

better lighting and wiring and electrical sound and safety at that market. But the tremendous 

Almost all cities and towns have equipment are ler hospitals should not 


eceiving plenty of attention and 


vols. 
being directed 


considered a major number of ol 
be ignored. They have an almost 


t 


part of modern school construction 
All such equipment requires unanimous need for the increased 
facilities that rewiring and relight 


| lans it not actual construction 
underway—for enlarging, improv- today 
ing, or replacing old school build- adequate wiring 
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6. An independent feeder should 
There are countless ways in which be installed for X-ray equip 
old hospitals can be modernized ment; and special wiring must 
electrically, both in lighting and wir- be provided for the X-ray 
ing. For instance, modern hospital electro-therapy, electro-cardi 
wiring standards call for the follow raphy, electronic fever equip 
ing ment, sterilizers, and heated 
1. Service conductors should be food carts 
brought into the building un Public buildings offer aggressive 
erground where possible, to. salesmen and contractors 
iprove landscaping and _ re fertile market not only for 
ssibility of interrup fixtures but also for all t 
supplies required to 
iob of rewiring and relig 
0ods, ranges, boil ibraries, city halls, fire stations 
id other public buildings are 1 
sheath or waterproof need of electrical modernization | 
should be used under many instances, these buildings will 
nd and where condensa be among the oldest standing 1 
on may form, as in refrigera city or town—with thei 
tor boxes, roof slabs, and _ fixtures valuable only as 
connections to outside lights Che electrical wholesaler’ 
\ll hospital wiring should be who keeps in close to 
in conduit to tacilitate altera ity engineering and planni 
tions and repair littees will know whe 
I xplosion-proof wiring should are being considered 


be in non-metallic conduit 


Sell Electrical Modernization 


for electrically obsolete FARMS 


iitractor to set 
yuses and buildings 
and lighted 
ist mayor 
and 
ire toda 
service 
ficult for 
the importance 


installations rather 
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Backing up their wholesalers’ salesmen, the McDonnell broth- 22,000 to build and equip what has been called one of the most 
ers, owners of California Elec. Sup. Co., San Francisco, spent beautiful wholesalers’ lighting showrooms in America 


To Get Lighting Fixture Volume 
Build Strong Contractor Outlets 





Many million dollars worth of extra residential lighting and wiring business awaits 
the industry when wholesalers’ salesmen get their contractor dealers set up as 


efficient fixture merchants 


By Howard J. Emerson o guide ustomer 

, nore needed today than in this fiel 
where extra thousan f dollars 

olume await the intelligent applica 

‘ive the same display, tion of salesn | 

tion and selling effort that are \lready first cla 


vd nr 
TG pra 


ng of every other type of consumer ized programs that will 


tice in the merchandis ind many whiolesaler 
electrical goods date merchandising t« 
mtractor And nowhere else in the industry _ residential! lighting fixtures. For that 
residential is the wholesaler’s salesman’s ability competitive reason alone, every 
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wholesaler and his salesmen must 
review their own area and their in- 
dividual dealers, or be left behind in 
a profitable market. But there are 
other than competitive reasons that 
warrant extra attention to fixture 
sales at this time. At no time since 
the early 1920's has such an oppor 
residen- 


selling 


for volume sales of 
awaited the 
efforts of the wholesaler’s salesman 


and his contractors, an opportunity 


tunity 
tial fixtures 


that may not present itself for an- 
other 
there an estimated 900,000 new resi 


two decades. Not only are 
dential units to be equipped with an 
average of 20 fixtures each during 
this year and an almost equivalent 
number each year for several vears 
to come, but there are approximately 
700,000,000 lighting fixtures in use 
in the homes of this country 
nearly all of 
design and completely inadequate to 


give illumination by today’s stand 


which are obsolete in 


ards 

Not only is this profitable market 
awaiting wholesalers’ salesmen and 
their fixture dealers, but the 
tunity to establish strong merchan 


oppor 


dising outlets is more easily met 
today than it may be a few vears 
from now. Quality is returning t 
pre-war or better standards. Supply 


New designs 


meet post-war 


is returning to normal 
are coming in to 
Prices 


trends in home decoration 


have not increased sufficiently t 


cause consumer resistance. Becaus¢ 
the supply of residential fixtures 

in a transition stage, it is possible for 
the salesman and his customers t 
establisl 


1 each retail fixture outlet o1 


i sound, profitable merchandising 
basis with the least upset to the retail 
ganization and with the least cost 

With most contractors engaged t 
with construction work, it is 


or them to stand the initia 


; 
i 
} 


langing over their fixture 


rooms” into fixture “‘sales 


ind to afford what cost 


be involved in training their 
statts in the technique of selling fis 
tures The wholesaler’s salesma: 


too, who needs less time in selling 


many of his fast-moving staple lines 
' ; j 


' ; 
ot electrical supplies, can well atford 


> time te assist his cus 
tomers in this changeover 


This 


that the 


introduction has presume: 


average residential fixture 
dealer is not putting the 


merchandising 


wecessary 


pressure on what 
] 


ould be a much more profitable line 


DINING ROOM FIXTURES .... In a dining room atmosphere, California Electric 
displays and features its line of crystal, ceiling-type fixtures. 


of electrical goods, and it presumes 
it wholesalers’ salesmen can dk 
r to better the situation and 


mething 


vastly improve their own volume 
then, what is wrong 


Well, 
| 


ind what can be done abo 


ixtures 

oauay 

this situation ? 
Both 


swered and 


questions were well an 


dramatically emphasized 
recently by the California Electric 


Supply Co., San Francisco, when, 


j 


an address by Robert Fis! 


througl 
ormer sales manager of Lightolier 


ind now retired 


and through a twe 
act stage show, the dollars and sense 
ingles of improving the retail selling 
# residential lighting fixtures were 
brought home to more than 200 fix 
re dealers from northern ( ali 
ni 


Mia 


Show Them How to Sell 
vholesaler’s 
where and 


fixture 


What « and every 
vlesman ¢: ( ust 
m his 

ting, volume 

his goods, was 

"s inspirational 

ict play whi 

rand right way 


ures at retail 


need of 


and the 


he first and foremost 


ry fixture retailer today 


’s sales 
needed—is a 
of salesmanship 

tation at retail level is 

palling to anyone familiar with the 
other 
goods to the home 
“order taking” 
average sale of 
fixtures per house, and the 
of illumination in each house 


merchandising 
! 


nethods ot 
f electrica 
Years of 


re uught the 


new low compared with the 
goods being sold at 
Said 
‘Just because a lighting 


electrical 


unit cost to home owners 


most invariably works, be 


operation is simple, electri 


falling into the 
assuming that it needs no 


t 


il merchants are 


ibit of 
ilesmanship.”’ 


how little selling has gone 


field 
is evident from a survey by 


he residential lighting 
ently 

Southern California Edison 

Reports that utility’s 
f domestic sales, Henry C 
has been made of every 
use constructed in the subur 
Angeles which con 

Covering 
homes, the 
there were an 


ompany 
anager 
. oe 
ic€, a CNCCK 
' 

ial irea of tos 
o the utility's lines 

otal f 63.000 new 


urvey showed that 


average of 36 outlets per house, in 


luding con outlets, ceiling 
uutlets and switches, which were in 


venience 
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OUTDOOR FIXTURES 


rooms is ths Cal.fornia patio with 


stalled at an $5.00 


eaci 


cost o 


average 


The average amount allowed for 


fixtures by the builders of these 


000 residences was $45.17 per house 
cost of the 
As the average cost of thes 
$10,000 or 


the average wiring was 


S180 
| more, the 


iomes 


was 
; 
trical indt 


elec stry received not more 


in < 


percent of the building 


dollar [he e'ectrical industry 
received 


Los An 


instead of the 


contractor and wholesaler 
$14,185,710 in that area of 
and vicinity, 


$25,210,000 worth of 


geles 
wiring and fix 
tures it would have received if there 


, 1 
ssary sé t 


ling to 
g and fix- 


id been the nece 


bring up the 


average wirin 
ture allowance of those homes to the 
4 percent of bu | 


sic 


$11,000,000 


i result of 


ade 
ting 
contractors and wil ind 


manutacturers received 55 percent 
unt that should have gone 
1 1 

nie the 

was spent other 

merchandise where 


ler encountered the 


March, 


. . Designed as the entrance to the 1800 sq. ft. of show- 
redwood siding to emphasize outdoor fixtures 


powers of specialty mer 
handising 

\nyone familiar with the Edison 
Southern California company’s ter 
that it is not an un- 


that 


ritory knows 


isual market, within a few 


oints percentage it represents the 


legree of electrification of new home 
mstruction throughout the country 


Creating Merchant Contractors 


Wholesalers’ salesmen need not 


§ wiring materials 
ures be cut down 
correct the situation by 
instituting a single major program 
to make merchants out of contra 
iors 

Before tl contractor 
become n efhcient merchant 
profitable cus 
wholesaler, he’s got 


to sell and the 
+] 


thereby a more 

Wi ing about 
A’ as Mr Fish 

that “‘with the 


riety of appliances on the 


some 


vast va 
market 
there is 


come on the market 


place where specialization 
pment of sound sales 
so profitably 


as in lighting equipment.” 


nansi Ip 


will pay off 


It is up to the wholesaler’s sales 


men to make the contractor see at 


level, in his own operating 
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area, that he can make money by 
being a merchant in the lighting 
business, and to understand that he 
has not getting the 
that selling would have produced 
Probably no harder job will face 


been business 


the wholesaler’s salesman than get 
ting the contractor to that 
newly acquired salesmanship on each 


apply 


job and at each opportunity rather 
than becoming absorbed in the tech- 
nical details of the contract or esti 
mate. The contractor will have to 
use his salesmanship—to sell first, 
creating new markets for his light 
ing fixtures—to sell up, enlarging 
which he has—to sell 


again, getting more and regular busi 


the market 


ness from his old customers 

The need for sales training and 
the application of specialty selling 
can’t stop with the contractor-own 
er—it must go down through his 
organization reaching everyone wh¢ 


has contact with customers or pros 


pects for lighting sales 


Because so 
many contracting firms are not large 
nough to employ full-time lighting 
fixture salesmen for the store, much 
of the se lling is allocated to the book 
keepers or te ley hone operators with 
disastrous results 
his condition has resulted u 
iving thousands of home builders 
and remodelers select lighting fix 
without 


guidance, and 


Ires professional advice 


and wih no more 


knowledge of good fixture design 


illumination 
} 


ind proper require 


ments than they have of the type of 
medicine needed for a serious illness 
situation on the 


Because of this 


sales floor of the contractor's firm 


the millions of whe 
muy occasional 
install 


to buy on price or ease ot 


ome owners 


! iwhting fixtures to 
as replacement fixtures tend 
installa 
tion with a lowering of 


resulting 
lighting mes 


ind a 


standards in their he 
| 


loss of possible larger profit 
for the fixture dealer 
Recently this writer shopped for 


of the 


showrooms 


two wall fixtures In each 


first three contractors’ 


he was served by the who 
"phone out the 
Their effort to sell 


sisted of pointing to the wall where 


woman 
handled the nade 
bills, ete con 
in imadequate 
were displayed 
lishment 


display of fixtures 

The fourth estab 
had no one on the floor 
but an electrician who had been out 
in the shop, came in and pointed 
out the display. His willingness to 
help was hindered by a complete 


71 





parison is a powerful sales tool in 
showing the beauty and value of 
better quality fixtures. It helps too 
in letting the salesman meet the dec 
discriminating fix 

iid in this, many 


salesmen are encourag 


ised 


supplement 
with table and 
ndividual problem 


] n 
S Sal@€siil 


competitior 
lepartment 


\ ‘ 
\\ esl 


LIVING ROOM FIXTURES Expensively paneled walls and ceiling form 
a background for these ceiling fixtures and Decoralites 


Keep on Pushing 


ot what fixtures thei Stz tor the selling ot 
articular decorative xtures re must be a stage for 


knowledge ot wl 1ust have the neces 


well lesigned and 

owroom in wh 

salesman can show complete 

of fixtures, individually con 

showroom trolled and grouped by their use 
s the color the home, is a necessity for the mer 

room, what hant contractor 

t ind do vou 4 } l ) to 


llumination or nd the money re 
the proper show 


ior 1 


salesman needs the suy 

wholesaler. Nothing 

ivincing to. the contract 

effectiveness of the whole 
showroom, 


heen enc 
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X-Ray Accounts for Top Potentials 


Then Ration Time for Top in Sales 





The best way to make more money is to sell 
more goods — and the best way to sell more 
is to budget your time in order to 
1. Spend more time face to face with 
your customers. 
Make more calls on accounts that 











By Edmund Mottershead 





spend more time a 


with buyers 


dqoms 


ills made ar 


orde Ss rex ei' ¢ 
7, 
1G 


, ; 
deter ss of size. wet 
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count to handle, but it 


some basis 


j 


of comparison so that the 


salesman might ar ze each t 
check his 


his own standar | 


accoul 

and pertormance 

In considering t] 
example 


g been in his tet 


well 


counts as 


entrench 


oncerned 


course 


amounted over $4000 


busines 30 orders 


COMPARATIVE ANALYSIS OF FIVE KEY ACCOUNTS 


established | 
cent compared 


} 


yUSIN 


rofit on that business was 19.5 per- 


to 16.1 percent on 
ess. However, the small 
f business brought in 
would 

‘A” should get at least 


‘ar and possibly an 


indicate 


seem to 


or two, while ‘‘¢ 


along with one less call 
persuasion to plan his 
send in fewer 

nd | tm account 

y the same 


70 and $3600 


ximatel 
$33 
the similarity 
costs 
$3370 


total 


handling 
the 
| 


* showed 
r cost of 21 


| 
while the slighth 


a 
7 er 
. had se'ling 
iw 30.7 per 
» difference 

o be due 

situation 
fighting for 


represent 


buyer to consolidate his orders, plan 
ahead, and make each order grad- 
ua ly larger 

almost a marginal 
was buying roughly two 
lis potential from W.C.P 
intensive 


Customer “E,” 
account, 
thirds of I 
and it app 


neared that more 


efforts here would only run the sales 
costs up more than would be justi- 
fied by any increase in volume of 

It was decided, 
ould be handled as 
vear plus home 
the 


con 


to allow 
re time t 
\? 

» information and 
urse, can be ex 
ires when they 
intimate knowl 

has of ¢ ich ac 

function 1s to 
knowledge of 
petition, the lo 


needs in 


ymer’s 
the realistic an 
or not-so-profit- 
Once that 
nan is in a position 
st profits for the 
hour count, 


per 
alysis pre 
able business | ht in 


1 
> SAlest 


every 
1 


e buyers 


Salesman: W.C.P. 


Territory: lowa 





FACTOR 


Potential Dollar Volume 
Actual Dollar Ve 


ume of Sales 


Percent of Potential Volume 


Number of Calls Made 


Numbers of Orders Received 
Ratio of Orders to Calls 


Gross Profit on Each Account 


Total Selling Cost (Direct) 


Average Gross Profit Per Order 
Average Selling Cost Per Order 
Average Sire Order 

Selling Cost Percent of Gross Profit 
Selling Cost Percent Gross Profit Per 


Handling Costs at Approx. $2.00 Per Order 
Total Per 


Customer 


Direct Selling Costs 


Total Handling, Plus Direct Selling Costs 


Handling, Plus Selling Costs as °/, Gross Profit 





Order | 


Average 


Customer 


$3900 
$2832 


72.69 


Customer Customer 


A 8 


$3000 
$1640 


$4000 
$3370 


54.7%, 84.2%, 


Customer Customer Customer 


Cc” D E 


$5000 
$4550 


$6000 
$3400 


$1500 
$1000 
60.0° 


91.0%, 66.7% 


$1150 
$ 185 


$ 28.05 


$ 4.5! 
$ 110.00 


16.1% 








198.00 


21.7% 


$ 267.00 268.00 97.00 


23.3% 30.8%, 40.4%, 
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If Asked about 
COLOR TELEVISION: 


Here Is RMA’s Official Answer 





Hk Federal Communications ‘This article appeared in a pamphlet recently pub- 


Commission’s extensive hear 


ings on color television have lished by the Radio Manufacturers Association 


led many to ask, “When will color 
television be available ?” entitled “Is Color Television Ready for the Home?” 


[he latest information on_ that 


juestion, as indicated by testimony 


presented to the FCC, is 
©. Can television broadcasts be 
ing developments ave been de so far 


ade mm color? = 
. Ves * olor pictures have “* ribed by Dr. Cl url s Willard Geer ©. What are the important char- 
‘n transmitted experimentally, in 2° the Univesity of Southern Cali- acteristics of the systems currently 
boratories. ar fat acti as 1928 fornia and by a group of scientists under consideration 
O. What are the principal issues it the Rensselaer Polytechnic Insti A. The RCA system is all-elec 
cal the FCC must decide? tute ‘ going tronic, and uses broadcasting stand 
1) Is research in color tel , aboratort iH ¢ the ards that are basically “compatible’ 
vith those used for black-and-white 


announced 


+ 


mn sufficiently advanced to ofter 
ts to tl on tie S\ ns which are ransmission 
1] nav hav On the basis of engineering prin 


nmercial color broadcas 


color, when ve e color pictures 
and offered to tl 
broadcast 


basis 


System 
mechanical’ 
itfered at prior FC 
1946, but with certan 
The Radio Corporatio 
is proposed 


svsten 


COLOR TELEVISION would greatly increase the sale of these gaily colored 
prints being televised by the Barret Textile Corp. in cooperation with John 


Yes, numerous 
Interest Wanamaker department store, N. Y. 


ire theoretically possible 
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with 525 existing broad 


1 . 81 1n. apart 
ials have conceded in y 


it a better 
45 percent 


reduc 


It if the 1s could 
portray detail | 


not one 


standards 


future de 
nt w 


ito 


me: 


made 


rograms for 


lor simply 


wil 
] 


jutpp 


extra to 
ly there will 


to whom 


1 


lesirable : 


encourage 


color 


! 
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it 
i1ie€ 


equal to today’s black and-wl 
2. On the initiative of the Radi 
Manufacturers Association, a group 
of the nation’s leading television ex 


perts—including representatives of 


set and equipment manufacturers, 


broadcasters, and qualified technical 
organizations—has been organized 
is a National lelevision System 
ommuttee. This committee is an 
alyzing various color proposals and 
vill conduct tests on each system 
\When testing is completed, the 
NTSC will prepare and submit t 
FC( a set of proposed standards 
for color broadcasting. 

3. Public hearings then would be 
required, after which the Commis 
sion could promulgate final stand 
ards with confidence that they pr 
vide the best framework that eng 
neers can devise for a satisfying and 
vermanent color service it 
lic interest 

The above procedure 
that which was used a decade 
for the development of standar 
tor blac k-and-white television Phe 


is developed t 


roposed standar 


1 
t 
by the first National Television Sys 


tem Committee, also sponsored by 
the Radio Manufacturers Associa 
still form the keystone of te 
s extensive and satistying 
} 1 co 


white broadcasting 


Che establishment of co 








1. 


4. 


Color Television Recommendations of the 
Radio Manufacturers Association 


RMA recommends that color television be made available at the 
earliest practicable date consistent with the establishment of 


sound standards. 


RMA urges the Federal Communications Commission not to 
approve final standards until adequate field and practical home 
tests—which have not yet been made—establish their soundness 
so that the public may buy with the assurance that the system is 
permanent and that further experimentation will not be done at 
their expense. Pending adequate testing, RMA does not recom 


mend any particular system. 


RMA urges that such color television be based on the compatible 
principle by which programs transmitted in color may be received 
in black-and-white on the millions of receivers now in public use 
without modification cost or inconvenience to the public and 
without degrading the quality below that of present pictures. 
RMA is confident that the combined knowledge and ability of 
the industry as a whole can produce a set of standards for a com- 
patible color system of equal quality to present black-and-white. 


RMA recommends the immediate lifting of the freeze on com 
mercial television applications. It believes that, while the initial 
freezing was proper, technical progress and information presently 
available have eliminated the need for any longer withholding 
television service from the remainder of our country. The alloca- 
tions in the ultra high frequencies (UHF) should proceed with all 
practicable expedition, and very high frequency (VHF) allocations 
should be made promptly. 
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When Dealer Plays “Hard-to-get” 





and sufhcient ad 
to move if, you 
ff with lines like 
Many merchants are rite ne ths 
- se quoted belov 
26] cP y Ge 
pei be ” Bt d by ale STOCK “Stalls’’ AND LOGICAL ANSWERS 


men that they try to , “it dee Des it hee ode 


give all a quick brush- 


ime to expect a de 


off with stock eva- mand on a product is when 
. : den!y out of it. Ad 
sions. Here are some 
creates imterest and 
of the replies: acceptat It is one-half of 
the impulse pur 
ther half is having 

the shelf. 
if it will mak: 
. * for me; I’m making all 

By Sherwood Brooks } iia eae 

__ Director, Research and Marketing h oO give you some oft 
The Baltimore News-Post and American ’ , 
he doesn’t need. Re 
f all the things the 
kiddies ask for. When 
his one, he’s scraping 
of the barrel So 


Kk ALL KNOW that 
in issue An 


tailer 1s harassed b 
ind drop it 


men What many 


is that he is actually 


old. for the most im ‘ll make roon 
part of his job is to obtain merch: haven't sold him 
dise that will sel this argument 
will deliberately rude, 
back, create a foolish argument s dont ago for 


} 


do anything he merchandise 


it to tell you that 


of the sale . 
istomers are different 


If he beats yor 


walk out defeated competitors’ custo 
respect you they different from 
respect the ghout the city, the 
either ( yuntry 


him and if re, and tt didn’t 


as much ng u " 
as you do 1 u t rod was 1 rcl idising \ was trying to sell it 
The operat llar. Maybe it need 
wre shelf Space t 

led push. May 
pport at that 
troduced hims« bet that he 


baby f{ d Having iy \ ' ‘ if vou wuld tal it.”’ Kno \ it didn't sell be 


service store 
experience 


apprceached him 


needed any 


vited a negative answer, won't admit it 


negative answer and then his one, either 
headed enough to walk ot 

guy had nothing to tell me,” the 

erator told me. “He didn't try to 
me any good, and I won't take 

his line if hell freezes over.” vest, that it | kup, a it 4 salesman’s 


wpa 
cl pany 


78 ELECTRICAL WHOLESALING——March, 1950 





The Right Answer Turns 


the Tide 





ina co f months 
When is business good 
I won't toucl 
handle 1 

All 


Although this article deals 
He already principally with salesmen’s 
sent @ grOct ; relations with grocers, there 
: is much in it that will be help- 
ful to salesmen of any prod- 
uct that moves through retail 
trade. 


outlets 


While they 


all 


tong 


onhd nit and wnat 
\ . 
\o man wi what you tell 


to do unless 


respects you 
Don't Need These Answers 


Taking an objective approacl irselft for the following 
this selling business, bear in mind when 
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interview 
, 1 
ike a Saicsman 


by mar 


i” 
IMRS ’ j 
reprint.—The El 





Notes from N.A.E.D. 


By Alfred Byers 


Assistant Managing Director and Secretary 


National Association of Electrical Distributors 





ANNIVERSARY 


TAMPA AND NEW ORLEANS 
HOLD AREA MEETINGS 


PRESIDENT SALSBURY ADDRESSES 


PROBLEMS ANALYZED BY 
APPARATUS & CONTROL COMMITTEE 


tte 
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BUSHING 


Designed to provide a means of effecting 
reductions from 6-in. to 4-in. wireways, this 
bushing is 7'/2-in. square with a 4-in. square 
center opening. Holes around the edges of 


the bushing are located to conform with 
hole locations in the flanges of both sizes 
of wireway. Unit is made of heavy gauge 


metal. 


Electrical con 


MARKETS 


commercial, institutional 


@ POTENTIAL 
Industrial 
buyers. Recommended by the manufacturer 
for use in branching off from main wireway 


tractors 


or power lines to smaller outlets without 
disturbing the appearance and efficiency of 
the installation by use of piping and other 
improvised means. Keystone Manufacturing 


Co., 23328 Sherwood Rd., Center Line, Mich 


PLIERS 


joint pliers features an off 
handle and 


This pair of slip 
set pistol-grip enables the 
user to reach hard-to-get-at jobs, according 


to the manufacturer. Tool is drop forged 


f alloy stee 


Electrical con 


@ POTENTIAL MARKETS 


and dealers. Commercial, indus 
trial, institutional 
buyers. Utica Drop Forge 


Utica 4, N.Y 


tractors 
rural and residential 


& Tool Corp 


LAMP STAND 
A stand for infra-red 
which is 
height 


angles 


lamp or sun 
adjustable 
Tripod legs 


either 
amp has a reflector 
from 7 to 6l-in. in 
varying supporting rod 
lowers, locks in Arm 


extends over bed or chair Ap 


adjust to 
raises and position 
is 25-in 
proved by 
stand is finished in baked enamel! and nickel 
finish 


@ POTENTIAL 
ers and residentia 
mended by manufacturer for use as an 
auxiliary sewing bench 
lighting aid. Bretford Manufacturing, Inc 
Franklin Park, tI! 


Underwriters’ Laboratories, Inc 


MARKETS: Electrical deal 
Also 


buyers recom 


reading, or work 


PANELBOARD 
This plug-in distribution panelboard is as 
sembled standard parts 
Circuits can be readily, or new 
added 
nclude: Unit is 
twin 60, 30-60, twin 100 and 


ampere switches for 230 volts a.c 


on-the job from 
changed 
whenever desired 
available with twin 30 
single 200 
neutral 
single 
box and trim are code 
standard hard 


ones Features 


provides for 3 phase 4 wire, and 
phase 3 wire services 
gauge steel, complete with 


ware 

@ POTENTIAL MARKETS 

Industrial, commercial and institu 
Federal Electric Products Co 

Newark 5, N. J 


Electrical con 
tractors 
tional buyers 
50 Paris St. 


PLUG-IN STRIP 
This improved 


plug-ir strig features 


Basic 
changed, but 


receptacies construction 


grounded 


of unit has not been there 
is now an adjacent third slot in addition tc 
the conventional! two siots in each recep 
Beneath this 


nsert that is mounted to the multi-outiets 


tacie aperture is 4 copper 


steel base, affording a positive grounding 


facility The new mode! is approved by 


Underwriters Laboratories, in and has 
channel enclosing the re 


a 24-gauge stee 
ceptacie harness of tw N 12 insulated 
conductors 


@ POTENTIAL MARKETS 


Industrial 


Electric cor 


tractors commercial, institutional 


and residential buyers National Electr 
Products Corrs Chamber f 


Building Pittsburgh 19. Pa 


e 


Commerce 


CORDS AND CABLES 


Line of portable electrica rds and cables 


features jackets which are certified to cor 
tain not less than 60 per cent by weight of 
Line consists of 


new Neoprene one to eight 


conductor cords and cables in a wide range 

Included are Types OS, W, and G 
duty cables; welding cables Types 
OSV, dr Type RR 


»f sizes 
neavy 
OSJ ve-in theater. and 
cables 

@ POTENTIAL MARKETS 


Commercial 


Electrica ny 
residential 
Western In 


tractors industria 
nstitutional and rura! 


sulated Wire Co 


buyers 


Los Angeles, Calif 
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LAMPHOLDER 


This combination keyless ceiling lampholder 
employs four large oversize screws to sim- 
plify the making of through-circuit connec 
tions without wire nuts, soldered joints, or 
taping. Unit also features built-in, sealing- 
ring shoulders which fit over either a 3!/4-in. 
or 4-in box. Constructed of a heat-resistant 
white plastic, the lampholder is made in two 
sizes: 4//4-in. diameter; and over-size, 5-in 
diameter 


@ POTENTIAL MARKETS: Electrical con- 
tractors and retailers. Residential, commer- 
cial, rural and institutional buyers. Slater 
Electric & Mfg. Co., Inc., 56th St. and 37th 
Ave., Woodside, N. Y. 


WATTHOUR METER 


This sockot-type watthour meter for house 
service employs unit construction for its four 
assemblies Base, electromagnet 
damping Meter is 
available in single phase, 2 or 3-wire, 5 or 
15-amp. rating for 120 or 240-volt service 
and may be obtained with either clock-type 


or cyclometer registers 


major 


system and register 


@ POTENTIAL MARKETS: Utility 
Roller-Smith Division, Realty and Industrial 
Corp., Bethlehem, Pa. 


buyers 


SWITCHES 


Box cover switches for 3!/4-in. and 4-in. boxes 
include T-rated, non-T-rated and oil burner 
types. One-piece plastic housing serves as 
box cover. T-rated switch is black plastic 
non-T-rated, brown; and oil burner, red. 
Features include: Positive kick-offs, arc- 
snuffers and pre-loaded contacts. Switches 
have a 10-amp., 125-volt rating, and are 
approved by Underwriters’ Laboratories, Inc. 


@ POTENTIAL MARKETS: Electrical con 
tractors. Commercial, industrial, institutional! 


rural and residential buyers. Pass & Sey 


Inc., Syracuse 9, N. Y. 


° 


mour 


FLUORESCENT FIXTURE 


is available in the 
unit at left is 


This fluorescent fixture 
two models shown above; 
equipped with a switch, unit at right is 
equipped with switch and convenience out 
let. Each contains a 14-watt fluorescent 
lamp. Fixture measures 254-in. wide and a 
little over 21-in. in length. It has chromium 
plated end pieces, with the ballast placed 
behind end piece in the upper part of the 
fixture. 


@ POTENTIAL MARKETS: Electrical con 
tractors and dealers. Residential, commer- 
cial, institutional and industrial buyers 
Recommended by manufacturer particularly 
for use alongside bathroom mirror in the 
home; also for installation under kitchen 
cabinets range, alongside laundry 
tubs, in hallways, etc. Recommended com- 
mercially by manufacturer for lighting cor- 
ridors, stairways, the side of elevator wells, 
soda fountains and bars 
Sylvania Electric Products 
18, N.Y 


over a4 


restaurant booths 
rest rooms, etc. 
Inc., 500 Fifth Ave.. New York 


STARTERS 


Line of alternating current, across-the-line 
solenoid starters has been extended by the 
addition of two larger units. One has a 
rating of 600-amp.; 200-hp., 220-volt; 400- 
hp., 449-550-volt. The other is rated at 
900-amp.; 300-hp., 220-volt; 600-hp., 440-550- 
Both units have a one-piece magnetic 
plunger which operates with a vertical 
straight line motion. Other features include: 
adjustable thermal! overload relays; and fully 
enclosed, double break, silver alloy contacts. 
All terminals and wiring are accessible from 
the front. 


volt. 


Electrical con- 
Allen-Bradley 


@ POTENTIAL MARKETS 
tractors. Industrial buyers 


Co., Milwaukee, Wis 


Sd 


LAMP HOLDER 


Designed to automatically compensate for 
any variation in length of lamps, this R-40 
lamp holdor has a mogul-type socket mount- 
ed on a spring assembly which provides up to 
Yq-in. The spring-mounted 
socket pulling inwardly, establishes a firm 
hold against the asbestos gasket preventing 
rain, snow or dampness from entering the 
Holder body as well as mounting 
fitter are of cast aluminum 


give and take 


interior 


@ POTENTIAL MARKETS: Electrical con 
tractors. Commercial, industrial and institu 
tional buyers. Revere Electric Mfg. Co. 
6009 Broadway, Chicago 40, III 


When Writing Wention ELECTRICAL WHOLESALING 
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TRANSFORMER 


Designed to operate in series street lighting 
circuits of the constant current type, this 
transformer for pole mounting inductively 
couples the high voltage series circuit to an 
individual incandescent lamp operating at a 
comparatively low voltage and high current 
A street lighting transformer for vault and 
manhole mounting is also available. 


@ POTENTIAL MARKETS: Electrical con 
tractors. Municipalities. Industrial and util 
ity buyers. Standard Transformer Corp., 
Elston, Kedzie and Addison, Chicago 18, ill. 


MOTOR 


Incorporating features designed to prevent 
the entry of water or other liquids, this 
motor may be mounted in any position 
The end bells permit free passage of venti- 
lating air through integrally-cast baffles 
preventing splashing liquids from reaching 
the interior of the motor. Air is drawn 
through the rear of the motor and exhausted 
through the shaft end, thereby blowing away 
foreign materials, water and liquids not only 
from the motor but also the assembly it is 
driving. 


@ POTENTIAL MARKETS: Electrical con- 
tractors. Industrial and commercial buyers. 
Recommended by the manufacturer for use 
in locations which are subject to direct 
streams of water or other liquids. Sterling 
Electric Motors, Inc., 5401 Anaheim—Tele- 
graph Rd., Los Angeles 22, Calif. 


j 
4 
Y, 
«ig 
COMBINATION 


TRANSFORMERS 


15 kva. sizes, this 


transformer has 


Available in 7'/2, 10 and 
dry-type, double-wound 
mounting brackets and loops for hanging 
Wiring compartments are provided for both 
secondary connections.  Pri- 
460/230 


primary and 
mary voltage is secondary 


230/115; 50/60 cycles 
@ POTENTIAL MARKETS: Electrical con 


tractors. Industrial Recommended 
by manufacturer to provide lower voltages 
for lighting circuits, appliances, small! elec- 
indus- 
increased their 
Jefferson Elec 


buyers 


tric tools, relays, controls, etc., in 
trial plants which 
usage of higher voltages 


tric Co., Bellwood, Il! 


have 


—— 


MOTORS 


Line of lifetime-lubricated, shaded-pole 


fractional horsepower motors designed for 
operation in any position—shaft up, down 
horizontal, or at any intermediate angle— 
is available in either open or totally enclosed 
Ratings range from 1/40 hp 
1050 or 


include 


construction 
through | /12-hp. at 115 or 230 volts 
1550 rpm., 60 
Lubrication system which provides constant 


cycles Features 
flow of oil to bearing surfaces regardless of 
position of motor; unit bearing construction 
in shaft end of motor for greater strength on 
direct-connected loads. Mounting arrange 
resilient end 


and band mounting 


include ring mounting 
cradle base 


Motors are also available with four tapped 


ments 


resilient 
holes on the shaft end for end mounting 


@ POTENTIAL MARKETS: Electrical con 
Industrial nstitutional 


Electric Co 


tractors commercial 
rural and buyers. 


Schenectady 5, N. Y 


Genera 


When Writing Mention ELECTRICAL WHOLESALING 
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Whey)! 


ARRO 
CKO PlUTE 


SPIN DRILLS 


FOR ALL MASONRY 


2. 


Arro ‘Flexo-Flute” Spin Drills 
go the full depth without pack- 
ing*or stalling. The perma- 
nently attached low-angle flex- 
ible spring cleans drill cuttings 


from hole automatically. 


Cutting Tip is made of cement- 
ed carbide, hardest metal 
made by man. The “Flexo 

lute” drills up to four times 
faster . . . lasts many times 


longer than ordinary drills. Yet 


STUD BOLT 
ANCHOR 
/ “i - 


TOGGLE 
BOLT % - 


SOLD THROUGH 


1440 BOONE AVENUE 


Cleans Dust From Holes 
Automatically. 


Drills Full Depth Without 
Stopping. 


Makes Faster Cleaner 
Cuts. 


they cost no more than plain 
round shank carbide drills! 

Holes are cleaner, truer and 
drilled faster with much less 


pressure. 


Let Arro “Flexo-Flute’ Spin 
Drills save you both time and 


money in your masonry work. 


Arro customers — The new 
“Flexo - Flute’ means EXTRA 
PROFIT for you. 


MACHINE 
SCREW 


JOBBERS ONLY 


EXPANSION BOLT CO. 


MARION @¢ OHIO 


m page 59) 


This job calls for the 


associations, manu 


contractors, utili 


dealers, trade 


Opportunity to Sell Good Will 


f the ele 

and the 
ntractor e! 
fits, Mr 


ymilerees 


Satety, 


s glorify 


representat 


St. Louis A/W Program Analyzed 
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even Red Seal which at least promoted 
outlets 

Mr. Christine presented a year-by-year 
breakdown of certifications which totaled 
1,003 by the end of 1949. He noted, how 
ever, that actual approvals are only a par 
tial measure of achievement Our 
committee members clearly understood 
that the number of wiring installations we 
were certifying was no indicatior 
results being achieved. For every ir 
tion certifed, we knew that 
were being materally improved.” 
mutline of Mr. Christine’s plan f 
ng adequate wir vas pul 

lpril 194 
WHOLESALIA 

Person 
lrade 
gram’s imp! 
duced by Mr. Christine 

Following the discussion 
Louis wiring program, the conference 
lelegates visited two typical homes re 
cently certified by the Electrical Board of 
Trade. One was a low-priced home 
structed by the Schuermann Building & 
Realty C he otl a higher-priced 


home built by 


Retailers Needed on A/W Team 


the electri ndustry needs its 
80,000 to 100,000 retailer m the adequate 
wiring promotion team was indicated 
manager o yeneral Ele 
water heater divisi 
the confere: 
urged that dealers 


front 





FITTINGS AND FIXTURES 


DESIGNED RIGHT... 
.._BUILT RIGHT 


For Performance and Profit 


BLACKHAWK NO. 1580-D 
Flanged Entrance Fitting 


BLACKHAWK NO. 411 
1” Non-Watertight Connectors 


BLACKHAWK NO. 620 BLACKHAWK Locknuts BLACKHAWK Bushings 


Two Hole Cable Straps Sharp-Lock Codmium Plated Smooth Cadmium Plated 


immediate delivery trom adequate stocks to electrical wholesalers only 
WRITE FOR FREE CATALOG 


BLACKHAWK INDUSTRIES 


Dubuque, lowa 








Entrance Cable Fittings @ Plates @ Staples @ Connec- 
tors @ Box Supports @ Cable Straps @ Locknuts and Bush- 
ings @ Wire Holders @ Yard Lights @ Fluorescent Brackets 
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No 


DEPENDABLE ACTION 
POSITIVE PROTECTION 


i 

} 
be) 
+ 
J 


MANUAL STARTERS 


32 WITH OVERLOAD 
¥ PROTECTION 


FOR AC or DC MOTOR CONTROL 


Over 100,000 Arrow-Hart “LOAD-LIMIT” Starters have been sold 
to satisfied customers who come back for more. They're easy to 
install, inspect and maintain give you positive protection for 
operator, machine and work. 

Ruggedness, dependability and long, trouble-free service are 
built into each unit; each component is designed to serve the most 
exacting requirements. Looking for quality, economy and flexi- 
bility in your motor controls? Specify, buy or use this Arrow-Hart 
“LOAD-LIMIT” Manual Starter for complete satisfaction. 


J/ CHECK THESE FEATURES 


A-H exclusive design in release gives positive overload response * Positive 
trigger and latch gives dependable tripping * Push START button to relatch 
reset * All components vibrationproof * Interchangeable heaters to match 
motor ratings ® Control 2 motors with 1 unit * Mount front or back of 
panel up to '2" thick 

The A-H “LOAD-LIMIT” Manual Starter is made 
in 2-, 3- and 4-pole 


models, in ranges to give overload protection to 


in types to suit every need 
@ No. 28203 

motors rated up to 5 H.P., single and polyphase 
through 440 Volts AC and 2 H.P., 230 Volts DC 
listed as standard by U.L. The Standard model 


= can be surface mounted ond, by means of 
springmount screws in case, can be mounted in 
: front or back of panels up to '9” thick. Weather 
, proof models are tightly sealed to perform under 
the most adverse conditions; are available in 
same range of ratings as Standard types. One 

28203-W is used for all sizes of units 


— 


——— pPARATUS WRITE TODAY FOR LITERATURE TO 
OLS and A . 


1603 HAWTHORN STREET 
HARTFORD 6, CONN 


} CONTR 
ror (4 enilieg 


| | 
~— = 
3 THE ARROW-HART & HEGEMAN 
; ° ELECTRIC COMPANY 
i’ HARTFORD 6, CONN. U.5.A. 


SAN FRANCISCO 


BRANCHES IN: BOSTON, CHICAGO, CLEVELAND, CINCINNATI, DALLAS, DENVER 
Lo w YORK 


WN CANADA 


S ANGELES NE PHILADELPHIA 


branches except New York and Denver 
ARROW HART & HEGEMAN CANADA LTD... MT. DENNIS, TORONTO 


Stock available at of 


ELECTRICAL WHOLESALING 


RMA Joins In Fight 
Against Excise Taxes 
WASHINGTON \s a blow to con- 
l nt of television, in 
ind expansior 
is a heavy v 
t and fast 


reasury 


rousing 


on the 


nge for preset 
se against the 
and Means 
RMA Board 
acturers 1 
unced plans 


for further 
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Wholesaler Named Head 
Of A/W Plan Committee 


Arthur H. Jones, general sales man 
ager ot the Madison Electric ¢ 


WEATHERPROOF 


RECEPTACLES 
and SWITCHES 


for 


ees 


Wa 
iti 
| WN 
' ’ ia 
\ 

No. 7868 

Arthur H. Jones 

Electricity is doing more and more outdoor 
work these days and our line of rugged, 
weatherproof wirirg devices is one of the 
reasons why. In ovr complete line, there's a 
receptacle or switch for every application 
Every unit offers long-lived, dependable pro 
tection against outdoor weather and excessive 
indoor humidity. Switches and receptacles are 
also combined in attractive one and two gang 
units. Each unit comes assembled reody for 
installation and furnished with weatherproof 
mats. Snug fitting covers automatically close 
when plug is removed thus keeping receptacles 


clean and dry when not in use 


Check into these versatile switches and recep- 
tacles today — see how they meet your most 
exacting application requirements, your own 
standords of uniform high quality 


Branches in: Boston, Chicago, Cleveland, Cincinnati, Dallas, Denver, Detroit, 
les Angeles, New York, Philadelphia, San Francisco, Syracuse. 
In Canada: Arrow-Hart & Hegemon (Canada) itd. Mt. Dennis, Toronto 


For complete information, address your 
OuR NEARBY specific requirements to 
STRIBUTOR 1603 Laure! Street 


Hartford 6, Connecticut 


cAUu Y 01 
ELECTRICAL 

FOR PROMPT 
SERVICE 


& 


WIRING vintmenoie ENCLOSED 


DEVICES DIVISION SWITCHES 


THE ARROW-HART & HEGEMAN ELECTRIC COMPANY 
HARTFORD, CONNECTICUT 


March, 1950—ELECTRICAL WHOLESALING 





° 1950 Conference Of IAEL 
Get all these Cluster Light To Be Held In Boston 


Combinations, AND MORE— _ NEW YORK—A. H. Keale 
with just a few Standard 
. —es Austin Parts! 


AUSTIN 
Ol 166 


cLU-5 : 
Splice | © mstx 
Box 

Ciu-s 3 


Six tapped holes, 2 plugged. Self 
centering hole in built-up post for 
easy screw insertion. 


Completely adjustable 150-watt 


a | 
ciu-150 Lamp Holder S CLUA-21 Sales Aids Available For 
Compton jestabl - 2” Pole Electric Housewares Week 
amphoider wit eas remove Senn fess . 
back plate for pono re NP encom . r Fitter NEW YORK—With National Elect 
| Slip fit adapt- eV t for April 14-2 
er for 2” pipe, ' 
7 with set screw 
Aq : and 4” close 
” nipple. 
"@) ; 
/ cLua-3 Jerminal Box 


Fer upright _ 
CLU-7 Splice Box or horizontal a” €£> 


position, one, . 
Body with 7 drilled holes, 5 in top two or three 
and 2 plugged in back. lamps. 


- 








WALTER H. BIERINGER, newly 
elected national president of the 
United Service for New Americans, 


is shown above discussing with Vice 











The Austin cluster light system gives President Barkley the liberalizing of 
you low parts inventories, low cost, the present Displaced Persons laws 


high efficiency and easy installation he => , Mr. Bieringer, vice president of the 
7H Austin Compan 

All parts of sturdy, rustproof alumi “The & C or Plymouth Rubber Co., Inc., is also 

num alloy NORTHBROOK ILLINOIS chairman of the Massachusetts Dis- 


Write for Information and Prices placed Persons Committec 
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Madison Elected President 
Of Starbuck Sprague Co. 


WATERBURY, CONN.—Edward A 


ame § ZLMANENTLY/ 


Edward A. Madison 


FRICTION AND RUBBER 


“TAPES. 


UbbWwe SATISFIED CUSTOMERS 
STEADY REPEAT SALES 


ACCURATE FRICTION TAPE Saves time on toughest 


bs! It never ravels, tears off clean always, has extra 


Edison Tributes Held 
Throughout The Nation 


strength for tight, fast wrapping. Clean to we witl 
ERICTION Accurate Tape sticks permanently to the wor 
TAPE to your fingers. For safe, sure protectior 
scuffing and pinching, the 


Accurate Friction Tape 


ACCURATE RUBBER TAPE — Made from an unvulcaniz 

rubber compound with plenty of extra stretch f 

tight, neat wraps over the most irregular surfaces 
Soft and pliable, too, for quick and safe coverage of 
pigtail connections. Fuses thoroughly without heat t 
form a solid dielectric covering affords asting 
protection against electrical leakage due to moisture 


and humidity 


SEND FOR THIS TAPE CATALOG! 
new A rate Cotalog include mplete 
ction, rubber ond Accurate pecif 
ngth and packog 3 dota ne h Keer 
all or write for yours, now, to AC JRAT 


y 
TURING COMPANY, GARFIELD, NEW JERSEY 
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Fl T T i N G $ A N D : | X T U R E $ TOP-LEVEL maragement appointments 
recently announced by Walker Brothers 
of Co -shohocken, Pa., include the elec- 
tion of Hervey S. Wa ker (left). president 
li of the firm since 1912, to the newly- 
Qua ity YOu CAN DEPEND UPON | created pcist of chairman of tae board; 
; | acd Anthony M. Callanan (right), for- 
" | merly vice president and general manager, 
FOR PERFORMANCE eee FOR PROFIT | as president. Other new officers elected 
are: H. Newton Walker II, vice presi- 
dent; C. A Dougherty, assistant treas- 
urer; acd Rhoda M. Drayer, assistant 

secretary. 





Graybar To Be Distributor 
For Standard Electronics 


distributed 
( Was 


rge F 


it tl Graybar 
ncial interest it 
ll act as the dis 
n a nationwicke 
104 cit 

cessary 


e of supply 








Immediate delivery trom adequate stocks to electrical wholesalers only. 


WRITE FOR FREE CATALOG 


BLACKHAWK INDUSTRIES 


Dubuque, lowa 





Entrance Cable Fittings @ Sill Plates @ Staples @ Connec- 
tors @ Box Supports @ Cable Straps @ Locknuts and Bush- 
ings @ Wire Holders @ Yard Lights @ Fluorescent Brackets 
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will serve as vice president and treasurer. 
Mr. Martin was former chairman of the 
board of directors of the American Bosch 
Corp., and has served as vice president 
secretary and director of the Farnsworth 
Mr. Moyer is 


president of the Standard Machinery Co 


Radio and Television Corp 
of Providence, R. I., and a director and 
officer of other manufacturing c 

The Standard Electronics Corp. is lo- 
4175 
It plans the 


ympanies 


cated in its own modern plant at 


Elmwood Ave., Providence 
manufacture and development of broad- 
cast equipment, including television, mic- 
rowave and radio communications equip 
ment and gradually to add other electronic 
equipment which will be developed, it was 
learned 


Propeller Fan Group 
Elects New Officers 


DAYTONA 
Propeller Fan 


BEACH, FLA The 
Manufacturers’ Associa 
tion, with headquarters in Detroit, Mich 
recently held its annual meeting here and 
for 1950. 

Those elected included: B. G. Krause, 
manager, Air Controls, Inc., Cleveland 
president; W. H. Holt, manager 
fan merchandising and standard appara 
Buffalo, 
and L. O. Monroe, 


retary-treasurer 


elected new officers 


Ohio 


tus division, Buffalo Forge Co., 
N. Y.—vice president 
Detroit, Mich sec 


It was announced that the association 


has been active in establishing a code for 


the installation of attic ventilation fans 


and fan performance standards; and that 
guide will als 


an industrial ventilation 


be issued shortly 





CALIFORNIA sales division of Sylvania 
Electric Products, Inc., was recently re- 
organized into two separate divisions— 
the Central Pacific division, with head- 
quarters in San Francisco, and the South 
Pacific division, with headquarters in Los 
Angeles—in order to coordinate sales 
and warehouse activities in each area. 
Charles I. Brady (left), formerly super- 
visor of commercial engineering for lamps, 
was named division sales manager of 
lighting products for the South Pacific 
division; and Robert C. Harper (right), 
formerly a member of the Los Angeles 
sales office, was appointed to the same 
position in the Central Pacific division. 





CHROME 
PROTECTED 


| ALREADY A COAST-TO-COAST HIT! 


Power Packed In 
Steel and Plastic 


CHROME PROTECTED TO 
CHECK POWER WASTE! 





DESIGNED FROM THE INSIDE gyp 


TO GIVE YOU MORE SALES AND NEW PROFITS! 


ONLY BURGESS GIVES 
CHROME PROTECTION! 


\ ‘ an P 

\ \ | -Curbs out-of-use power 

\ \ waste. This EXCLU- 
\\ \ “SIVE feature guarantees 


5 \ 
oy, > ) longer life and fresh- 
se \ ness! Only BURGESS 
Flashlight Batteries are Chrome Pro- 
tected to check interior action when bat- 
tery is not in use. 
wre SEALED IN STEEL 
Js. AND PLASTIC! 
Power loss in the NEW 
Burgess Flashlight Bat- 
tery is prevented by ma- 
chine-sealing the tough plastic outer 
casing and the steel cap directly into the 
battery top. 


it 


a 


MODERN, EYE-CATCHING 
ry STYLE! 
| Ig) Only BURGESS Flash- 
as) i light Batteries have such 
. yi 8 sales-producing de- 
—s sign. The distinctive 
BURGESS stripes are recognized in- 
stantly by your customers—they are the 
mark of engineering skill and know- 
how that has made BURGESS first choice 
of scientists and explorers. 


ALL THESE FEATURES! 


ENGINEERED DESIGN! 
New, improved con- 
struction permits thel = )_\ 
use of a big full size mix AA" — 


core and big zinc can 
to give longer life! 
GUARANTEED! 
[po —§)) The BURGESS reputa- 
jouer") tion for quality and de- 
) d 
Jin“) pendability has made it 
— ; 
a the foremost name in 
dl radio batteries. Every 
BURGESS Flashlight Battery carrics the 
guarantee of this reputable, long-estab- 
lished manufacturer 


Dealers Counter 
NEW 12-UNIT DISPLAY .<éad 
BIG TURNOVER FROM 

LITTLE SPACE 
Gets Tie-In Sales From 


Burgess National Advertising! 
ORDER STOCK OF THIS NEW DISPLAY PACK TODAY 


BURGESS BATTERY COMPANY 


FREEPORT 
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| Four Personnel Changes 


Ee = 
 . Me Ri f Sh | Announced By Wesco 
x UP TOki The Westinghouse Electric Supply 


Company recently announced changes in 
assignments for four of its men 


\ 
ae << Athe Wholesalers Who In addition to his present duties as man 


ager of the Syracuse branch, W. D. Frick 
\istoek Power Circuit Transformers “- a appo na ma! 
atertown Dranct 
John H Wi 


district appliar 


Wesco 


ager. Prior t 
@ The demand for power circuit trans- as Wesco | 
formers is increasing rapidly because t 
higher voltage main circuits mean 
greater use of these transformers to 
step down the voltage for lighting, 
portable equipment, and controls. 


Our records definitely show that 
where Wholesalers have carried ade- 
quate stocks, to meet every 


460-VOLT ; = oe 
renee PHASE Seayies emergency need, sales have 


t immediately increased. 


JEFFERSON 
TRANSFORMER 


115-V MOTOR 


wan w ae 

hdd Yd -- VAULTS 

LIGHTING 

CIRCUIT rhe 
[p+ 


115-V APPLIANCE ‘ 
Burndy Canada Ltd. 
Names Four In Sales 


j 
G 


: 

) FAN Jefferson Transformers are of the dry 
type and may be mounted on ak 
post, or directly on the machine to sup- 
ply 115-230 volt current to lights, con- 
trols, relays and other small electric 
equipment 


- 
JEFFERSON if 
TRANSFORMER 

i 
{ 


460 v 
MOTOR 

Only A Small Stock Meets Wide Requirements 
I'wo initial assortments of quick moving transformers are suggested 
below. Do not continue losing sales! Order Stock “A” or “B” today. 





A” Stock B’ Stock Transformer Catalog 
Number of - Number of — Capacity Number 
10 15 50 VA 240-201 460/230 
10 75 240-211 Volt 
20 100 240-221 Primary 
10 150 240-231 
1 
15 250 240-241 — . 
10 500 240-251 
5 750 240-261 ‘ . > : 
s 1000 240-401 50/60 Bishop Gutta Percha Co. 


3 240-421 Cycle . i” 
Announces Name Change 





Secondary 





ORDER THE STOCK THAT BEST Ds MEETS YOUR REQUIREMENTS 
u 
JEFFERSON DRY TYPE 


TRANSFORMERS 


JEFFERSON ELECTRIC COMPANY « Bellwood, Illinois 
In Canada: Canadian Jefferson Electric Co., Ltd., 384 Pape Ave., Toronto. 
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Spangler Made President 
Of National Carbon Div. 


NEW YORK-—J. M. Spangler, former 
Director, Vice-President and General 
Manager of the National Carbon Division 
of Union Carbide and Carbon Corpora 
tion, has been appointed President of the 
Division after thirty-five years of service 

Born on a farm near McConnellsburg 
Pennsylvania, Mr. Spangler first joined 


National Carbon in 1915. when his first 


RYWHERE! 


. M. Spangler 


foot 


SLIMLINE 


+ light-af the-clict he switch! 


Kansas City Electric Assn. 
Elects Officers For 1950 No waiting 


t 50 


}-No starters or starter troubles 
+-Lowest maintenance in fluorescent history 
-+.Easy-to-handie— one man can get it through a door 


Available in every two and four 40W fluafescent 
fixture in the entire GUTH line! 


sociation’s constitu 
ns and post 

New sé 
Agents and 


FOR FULL DETAILS, CALL YOUR NEAREST GUTH 
RESIDENT ENGINEER OR WRITE 


IGHTING 


THE EDWIN F. GUTH COMPANY / ST.LOUIS 3, MISSOURI 


Bretz of 


L : r LAX 
sce er Qype 
Dahn “ 


ulacturer 
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FULLMAN 


M FLOOR BOX! 


atrobe 


PRODUCTS 


In Design and Performance 
“Latrobe” Can't Be Beat 


Cleanly and compactly designed to cut installation time to the bone 
and give smooth, trouble-free service “Latrobe” Products give a full 


measure of value. 


“Latrobe” Products are proof that the road to 


true economy lies through quality and quality only. 


No. 150 Box— 
No. 207 Nozzle 


An adjustable, watertight bex for installation 
in conerete of wood finished concrete floors 
Furnished with 4%" Cover Plate 242 and 
arge Adjusting Ring 215 


No. 470 “Bull Dog” 
Pipe or Conduit Hanger 


Made of highest grade maticab'e iron and 


» plated, the No, 470 Is unexcelled for 
‘ duit te 


and 1” p " 
Larger hangers 


up t thick 
r pipe 


1050 Cable Staple for 
Romex and Non-Metallic 
Covered Cable 


~ 2 SE 


Oe OES, 


No. 110 “Latrobe” 
Watertight Box 


Simple and compact in design the No. iti 
Non-Adjustab’e Watertight Floor Box is quirk 
to install ant gives trouble-free service 208 
Receptacie. Cover Piate is 3! jiam 


No. 252-R Two Gang Box 
252-R Twa Gang Box ts adjustable 
our No. 208 Receptacie in one see 

One Cover Plate has " Flush Grass 
other has 2° Flush Grass Plug 


“Bull Dog” 
Insulator Supports 





Here is @ brand new cable staple de. | 
signed especially for use with Romex 
and ali non-metaili vered able 

»* long by 9/16" wide 


3 Only 


Whe 


esalers 


Through 


Clamps of 


fastening pe 


high tensile strength for 
reelain or giass insulators 
framework F our 


to exposed steel 


sizes. 


FULLMAN MANUFACTURING CO. 
LATROBE . . . PENNSYLVANIA 


ELECTRICAI 


Electric Co.—electri 
J. McGrannahan 
electrical appliance 
Launder, Independent 
naintenance, service 
Anderson, General 
treasurer 


es as 


1950 ar 


Kansas 
Puc 
Fred 
Joh 


inghouse 


Vulean Electric Company 
Buys Soldering [ron Firm 


DANVERS 





HONORED—Dr. Ward Harrison (left), 
engineering consultant and past director 
of engineering for General Electric's 
Lamp Department at Nela Park, 
recipient of the Cleveland Technical So- 
cieties distinguished 
He is shown here being 
James I 


was 
Council's annual 
award 

congratulated by 
dent of 
Co., who made the presentation. 
E. Wilhelm 


the citation 


service 
Myers, presi- 
the Cleveland Graphite Bronze 
Joseph 
displays 


council president, 
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WRITE 


for 
80-page Manual 


APPOINTMENT of Lester H. Strauss 
to the position of treasurer of Anchor 
Distribut ng Co., P.ttsburg, Pa. was 
anrounced rece tly by Haro'd W 
Goldstein, presice t Mr. Strauss 
joined the company after many yea's 
of experence in both the reta.l and 
wholesale fields. Pr-or to his assoc:a- 
tion w.th Archor D str buting Co.. Mr. 
Strauss was treasurer of Ludwig Hom- 
mel and Company. 





American Transformer C« 
Consolidates Operations 


VT series available in 6 sizes 
from +14 wire to 600,000 CM. 


« ILSCO LUGS 


youn Guanannee " (CONNECTORS—ACCESSORIES 


OF EXTRA VALUE INDUSTRY’S STANDARD OF EXCELLENCE 


ABOVE ALL... BELOW ALL... 
in performance in heat rise 


Yes, hee s rea.ly sometning to brag about and proved by innumerabie 
tests in laboratories and the field 


1LSCO LUGS ever 50% COOLER 


average than Underwriters’ requirements 
oc 


That means greater economies in every 
woy . . . @nd greater satisfaction. 
ILSCO LUGS outperform all others because: 
AT\ON 0% pure electrolytic copper for e V-bottom firm grig nstr 
sPt Ctr a ~~. ® )4 conductivity e simple installation without 


© compact, heavy construction special! tools 
withstands abuse eno waste, re-usable 


The tape with the 
yellow core’ 
Sold only through 
Recognized Wholesalers 
“Jad Bem GY HOME... 
Sp 4 


anther and ragon COPPER TUBE & PRODUCTS, Inc. 
friction and rubber tapes CINCINNATI 21, 0. 
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PART of the Moe Light, Inc., sales staff 
is shown assembled for its mid-winter 
sales conference which was recently held 
in the Chicago offices of William Hart 
Adler, Inc., the firm's advertising agency ; 
and at Moe Light's plant at Fort Atkinson 
Wis 





Ward Leonard Executives 
On Two Industry Boards 


Mol 


ill this and national magazine 
advertising, too! 


Every month IDEAL’s big, continuous di- 
rect-by-mail campaign reaches the large users 
and pr territory with pin- 
point accuracy. It is producing sales and 
sales leads in BIG volume. All sales and 
leads are channeled through IDEAL Dis- 
tributors In addition IDEAL furnishes 
with free direct mail—imprinted with 
to tie you in with IDEAL’S na- 
nal advertising program IDEAL is 
bring you more sales, bigger sales 

nd new accounts. The market is vast—the 
demand is there—the profit margins are lib- Makes PERMANENT 
eral. Make up your mind, right now, to cash 
in as never before. 1950 is an IDEAL year! 


spects in your 


name 





Connections Quickly 


pieces eoch month 


This big, strong, heavy duty 
@ CLEANERS Sherman Solderless Lug is 
Hand-type vacuum 
>. cleaner — sprayers — 
blowers —dryers pop- 7 a 

wire connectors—have been the con 2 = corn blowers curry nection 
~ combs. All-purpose | 

tank-type cleaners for indus 


a favorite everywhere. It's 


easy to insta and it makes 
n efficient, permanent con 
Extra thread plate 
for strength 


\ " 
@ WIRE-NUTS” © 
and WIRING TOOLS 
Wire-Nuts” — the patent 
ed*, Iderless, tapeless 


loati 
tractor and indk Floating pres 


over 2¢ ears. Wiring tools include 





stry's standard for : 
sure pad attached to screw 


B-X cable curt voltage 


and pullers—fuse re 


testers 
fish tape, reels 
ducers—fuse clip clamps—test lites 
fuse I s—cable rippers—joist bor 
ers 


*Pat 


@ THERMO-GRIPS 


Resistance heatin pr 
ciple ‘ in tools 
mal ditheul ‘ 

bs in pr Nuc ‘ 
tenance easy iz 
every job 


@ WIRE STRIPPERS 


Production Brush 
» operated bench 
? and lever ty pes I 
} mous Stripmaster 
ty pe 


trial cleaning, scrap-collec- 
fon, water pick up 


@ MOTOR MAINTENANCE 
EQUIPMENT 
Commutator and slip ring re- 
commutator clean- 
precision 


surfacers 
ers—brush seaters 
mica undercutters 
commutator saws coil 


grinders - 


winder drives and heads—in 


sulation testers—growlers 


MACHINERY PRODUCTS 


o 
Live centers to speed and im- 
prove lathe output electric 
Py etchers — dust collectors 
~ tachometers — demagnetizers 


Sold Through America's 
Leading Distributors 





ELECTRICAI 





Serrated gripping surfaces 
S to 500m CM 


>1zes up 
Write for catalog 


H. B. Sherman Mfg. Co. 
Battle Creek, Michigan 


SOLDERLESS LUGS 
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U. S. Expansion Bolt Co. 
Appoints Midwest Manager 


BIGGEST 
NEW BUSINESS 
OPPORTUNITY 


business 
and for 


Post-Lites increase 


for your customers 
you 


ghly perfected 


meet every outdoor 


Twelve h 
models 
lighting need 

All models bear the complete 
fixture label of approval of 
Underwr Labora 


the ters 


tories 
guaranteed 
company 


Engineered and 
by 39-year-old 


Priced right for popular sale 


Write for Catalog 
and Prices. 


w. H. LONG CO 


" stalog and Prices 


Please 
ase 3 


March, 1950 


108-114 W. Iilineis 


ELECTRICAL 


LEINS 


FOR MEN 


e Ever since the first 


communication 


WHO WANT 


Fee” 


and 


power lines were strung, Klein Pliers have 


been the favorite tools of electrical workers 


Today, Klein Pliers are made with the 


same exacting care that has won these tools 


their reputation for high quality 


Klein Pliers are still preferred by skilled 


workers in every field as they have been 


“since 1857.” 


No. 201. Original 
husky Klein Side Cutting Plier 
Square nose. Made 
sizes—6, 7, 5, and 9 inches 


pattern 


in four 


No. 201 NE. The famous 


“streamlined” Klein Side Cut- 


ting Plier. Made in four sizes 


—6, 7, 8, and 9 inches 


Round Units 
Half.Round Units 
Column Units I he 
Street-Lites 
Cluster Lites 
Many Adapta 


tamme useful 


Klemm Pocket 10d 
bowing the Klein line a 
! tool inj 


No. 242 
ting Plier (heavy-duty pattern) 


Klein Oblique Cut- 


A very useful tool that cuts 


close. Length, 6 inches 


No. 32,3. Klein Long Nose 
Plier. Long reach of jaws per- 
mits getting into difficult places 


Mode in 6 and 7-inch sizes. 


na n" 


rmation 


will be masled on request 


Established 1857 


=c KLEIN== 
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Write for 
current catalog 


go AED FA AED ED op 





ake 





(tae 


\~ 


ACRES 





OF CUSTOMERS 


for Sensibly Priced telly Chimes 


The Liberty Line is priced to sell the 


small-home mass market. 


A complete 


range of decorator-styled models, from 
$2.95 to $19.95. And, feature-for-feature, 
you can’t buy better door chimes. 


We're talking up the Liberty Line with 


national advertising in 
such magazines as 
Better Homes & Gardens 
and House Beautiful. 








MODERNETTE 


te 


Neat sales-wise design, 
ivory plastic cover, pol- 
ished brass trim. Two 
notes for the front door, 
one for the rear. 

— $4.95 LIST 


Since 1924 


DOOR CHIMES, BELLS, BUZZERS, TRANSFORMERS, SIGNALING DEVICES 


\ sLberttg Cell 


CATHEDRAL TONE e 


Has the Liberty Re- 
sonance Magnifier for 
richer, deepertone. Two 
notes for the front door, 


one for the rear. 
— $8.95 LIST 


& 


LIBERTY UNI-MOUNT 
TRANSFORMER 


Newly designed 10-volt 
transformer for the 
above chimes attaches 
through knock-out hole 
in most electrical boxes. 

— $1.46 LIST 


MA 


PY, 


MINERVA, OHIO 


a7 


| 














NUFACTURING CO. 


S . 
=, 
GEORGE C. JELLIFFE has been 
appointed eastern district manager for 
the Ilg Electric Ventilating Co. of 
Chicago. Mr. Jelliffe first became 
assoc ated with the venti ating com- 
pany in February, 1946, when he was 
emp'oyed as an as stant to P. D. 
Briggs, vice presid:nt and general sales 
manager working from the New York 
office, 





| Fifty Millionth Timing 
Unit Made By 


Telechron 
ASHLAND S 


he stot 


WRITE FOR CATALOS W103 


ELECTRO-THERM INC. 
ME 8034 GEORGIA AVE. SILVER SPRING, MO 


ELECTRICAI 
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made replicas of this ck 


bronze 


burnished 
available for displ: 


throughout the count: 


Report 114 Apply For 
Rural Telephone Loans 


W ASHINGTON—The Rural Electr 
fication Administration has received 114 
applications for rural telephone loans, the 
S. Department f Agricul 


ounced recently 


4 


\ 








Thee Jiffy Line | 
Jiffy 


ADJUSTABLE HOLE 
CUTTER 


Cuts perfect round holes quickly 
and easily in steel boxes. Contrac- 


tors have recognized this tool for 
35 vears as being a time and money 


saver. 


It is profitable for vou to handle 
THE JIFFY LINE more profit 
able to stock. 


Write for latest Distributors’ Cost Sheet. 


Dept. 36, 1144 W. Washington Bivd 
Chicago 7, Illinois 


rY-Va¥-V¢40' 
TTI WAAL ad 


RENEWABLE TYPE FUSE 


WITH 
HEAVY 
BRIDGES 
OF 
BRASS 


DESIGNED TO WITHSTAND TEMPORARY 


Approved by Under- 


EXTRA HEAVY OVERLOADS poco 


Cool .. Truly Aligned . . Maximum Use of 
Brass... Adding up to Lower Power on10688——— 





Waste Than Ever Before! And Here’s How! ance 





This new heavy duty fuse incorporates many time- ie 
tested Monarch features. The newest, thick 
brass bridges widely separating the terminals 
from the fiber bar and made with ventilating 
holes allow maximum dissipation of any internal 


heat. 


TENSION 





The Monarch method of locking these bridges POSITIVE 
securely to the terminals and fiber bar, together Lock 
with Monarch’s positive lock construction and panpeiiaates 
compressed tension washers, insures permanent — 











true alignment. 
..+ IMPROVED SERVICE PER DOLLAR INVESTED 


> > srecry Manarch ro 
D Fuses. SUPERIOR FUSE rvice 


Fuses 


MONARCH FUSE CO., LTD. 


118 &. First Street Jamestown, N. Y. 
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G.E. Appoints J. D. Lowe 
In Construction Materials 


Trend Toward Larger 
TV Screens Reported 


PAINE “SUDDEN DEPTH” DRILL BITS 


— eS OI Od oe 


make it possible to place the anchor without > ¥en ea 
cleaning the hole! gm ss 


Now you can drill even the hardest materials easier 


and faster. The new Paine “Sudden Depth" Drills 


are equipped with automatic dust ejector — a thin, 


durable wire wound around the shank that spirals 
" : e@ Wire pulling doesn t have 
the dust and dirt out of the hole as you drill. Heles 


to be a dirty, messy jot 

es ° Smooth, creamy, non-greas 

are kept clean, permitting the drills to bite into pd ¥, HOTErOasy 

I I & : Y-ER EAS washes off the 
concrete and masonry with maximum speed and 


with less wear. You save valuable time on the job 

no dust to dig and to blow out . . . no dust LEADING WIRE PULLIN 6 
explosions. Get Paine “Sudden Depth" drills with LUBRICANT FOR OVER 25 YEARS 
the automatic dust ejector today. No increase in WE Sea 
prices pulling 
“Sudden Depth” drills, with automatic bits 
ejyectors, are immediately available in round shank es 


Lead 
Rubber and Syn- 
models from 14” to 1” sizes inclusive , 


Ler. ] 
thetie Covered 


hands s not harmful ¢ 


othes 


able @ Wil! not run back 


into 
Paine 


manholes 
re 


on panels or 


switchboard bus 


Cables 


@ Tested and ap 
WRITE TODAY FOR LATEST LITERATURE ae ype 


king proved by Un 
and setting of 


Jerwriters Labor 
the cable. Facili 





atories, Inc 
tates removal of es 
the cable 
Y-ER-EAS is + nm these industries: Con- 
s 


ed i 
truction, Utilities, Industrial, Steel, Mining 
and Railroad. Write for prices. 





> | AERO 


3812 W. 150th Street © Cleveland 11, Obie 
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hes and larger accounted 
les. Tubes 9 through 

‘ 1 17.9 per cent, and 
oe in size for 29 





Essex Wire Division 
Names Representatives 


f 
"f 
ff! 


Me 
Mn! 
WE jas 
Meh 
LMT 
THY 


“ 


Trays available 
for your old 
model Tristand. 


= ug “With this 


RIAD Tristand 
I've got a good 
workbench 


anywhere | need of 











PROTECTED 
SWITCH 
Ano 
WALL 


PLATES 


CHROME 
PLATED 
- 


BRASS 





keeps all your tools in easy reach 


@ No stooping, less fatigue and speedier work now that you 
don’t have to bend over every time you change tools. New 

IVORY > oe , . 
WRINKLED tray attaches in a jiffy, makes Tristand rigid so it can’t fold 
up in use. Legs have rubber feet to prevent creeping. RitaniD’s 
LonGrip tool-steel jaws won’t slip, won’t mar polished pipe 
and tubing. Yoke vise, 2'/." capacity; chain vise, 4.” Buy new 


Write for 
CATALOG 

and work-saver ritzarp Tristands from your Supply House. 
PRICE LIST 


— > Slat 
WORK-SAVER PIPE TOOLS 


s. oneen st “CHICAGO 7, 1 THE RIDGE TOOL CO. * ELYRIA, OHIO 
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rAYLOR D. MacLAFFERTY has 
been named Vice President in charge 
of marketing by the board of directors 
of the Trumbull Electric Mfg. Co. of 
Plainville, Conn. He has been mana- 
ger of marketing for the Trumbull 
Company since April, 1948. Mr. Mac- 
Lafferty was associated with the Gen- 
eral Electric Co. as a sales representa- 


QUAD FLOOOUGHTS ADJUSTABLE 
TO ANY POSITION ) AND FOCUS 
i I ena : ail a! ; manager for the Carboloy Company 


tive and was also a district sales 











before joining the Trumbull organiza- 


Jor QUANTITY and QUALITY 
ILLUMINATION ng viga Noxon 


ON ALL SPORTS FIELDS... 0 


baseball * football * hockey 
tennis * boxing °* golf practice 
horse racing °* playgrounds 
swimming pools ° bathing 
beaches * horse shoe courts 
midget auto racing. 





“EASY TO FISH” 


FLOODLIGHTS 


@ With QUAD Floodlights you are 
equipped to sell a wide range of 
profitable sports lighting jobs in your 
home community. 


These units are easily installed and ATLANTIC FISH WIRE 


their flexibility gives your customers 
the very finest results. The exclusive 
QUAD Multiple Mounting saves time 
and labor. The adjustable head gives 
individual light control. 


By means of a single head bolt, all 
QUAD Units may be adjusted 180 


> offer suggestions and m . degrees horizontally and 40 degrees 
mmen dations based 


» Seodilaiting. tor-sperts ¢ vertically. SERVICE ENTRANCE CAP 


' QUADRANGLE MFG. CO. ATLANTIC CONDUIT 
325. PEORIAST. CHICAGOT7, ILL. pid ang Bog 
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Ade To Manage Graybar’s 
Chicago Appliance Sales 
CHICAGO—Ray Ade, former 


Aver 


i ‘ 


Your customers will get along like 
newlyweds with their electrical appliances, '@ 
if the cord sets are CORNISH... 
the sure guarantee of perfect contact 
and long wear... the happy farewell 
to CORDelirium! 





CORDS ane CORD SETS 


APPROVED BY UNDERWRITERS LABORATORIES 


Selected 
by leading 
why not by YO 


A full line of Flexible Cords 
for the Repair and Service 

industry, obtainable through 
Jobbers and Distributors 


CORNISH WIRE COMPANY, x 


15 Park Row New York 7, N.Y. 


No, 43310 
EXTRATUF 


\ 
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L 


JY 
U 


FACTORIES e ; e STORES « 


FRIGID THERE IS 


YEAR ROUND 


AH Bustin FOR 


THE ALERT DEALER 


DISTILLERIES 


There are many types of businesses thet require year reund 
lating equip busi thot operate under con- 
ditions of extreme heat or penetrating and pungent odors 





BREWERIES 


These companies offer reali opportunities te pick up additional 
business 

“FRIGID” has the pl line of lating equip te 
meet the needs and d ds of these P exhoust 
fans, blowers, sprey booth fans, attic fans, etc 








Get your shore of these “extra” profits check on your 
prospects today 


Write for 1950 Catalog 


““e RESORTS 





CIRCULATORS & DEVICES MFG. CORP. 


128-168 THIRTY-SECOND STREET, BROOKLYN 32, N. Y. 











ONLY UNION 


offers a complete 
WEATHERPROOF SOCKET LINE 


Heavy Duty 


Service 


General Purpose - #43310 Bakelite 
Rubber 


When in need of a sturdy dependable 
Weatherproof Socket come to PIGTAIL 
SOCKET HEADQUARTERS — UICo. 


RUBBER 


NION INSULATING CO. 


PARKERSBURG, WEST VIRGINIA 


Sal¥OLOVUsIa 


SJIVGNNOA © SIIMINNVL © SINVId 


SUz0TIM ¢ 


lis a apis pais 


> den 





== This was 
the fire that’ 
couldn't happen! 


i | 
J 





THE CONSTRUCTION: FIREPROOF... 
FIRE INSURANCE: MAXIMUM . 
FIRE WARNING SYSTEM: NONE. And to- 


rk 


THAT'S WHERE COUCH FITS INTO YOUR 
PICTURE 


( 


a. 


1. N. Stapleton R. N. Chapman 


Z. W. Pique L. I. Haller 


a: 


W. C. Busbin K. V. Riley 


APPOINTMENTS recently announced 
by the Westinghouse Electric Supply Co. 
included the naming of J. N. Stapleton 
as manager of the Hempstead, Long 
Island branch; R. N. Chapman as mana- 
ger of the Providence, R. L., branch; Z. W. 
Pique as manager of the Washington, 
D. ¢ branch; L. I. Haller as manager 
of the Johnstown, Pa., branch; W. C. 
Busbin as Carolinas district lamp super- 
visor at Charlotte, N. C.; and K. V. Riley 
as southwestern district radio sales mana- 


ger at Dallas, Texas 





Manufacturers Rep. Firm 
Moves To New Location 


ELECTRICAL 


UNIVERSAL 
PORCELAIN 
INSULATORS 


~~ UNIVERSAL 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 
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EWRT Sponsors Series 


On Electrical Living ache i FEATHER WEIGHT 


SEW YORK Fou BANTAM SOLDERING IRON 


liscussed nev 
PATENT 
PENDING 


juipment experts 


Vi A+ LAST! An iron so light, so well balanced its 


weight is hardly noticeable. When you pick it up, when 
you work with it, you'll know why HEXACON calls it 
FEATHER WEIGHT. It’s the perfect iron for long, 
delicate work where fatigue works against quality. It 
can work for you—improv- 
ing and speeding production 
HEXACON MODEL 30H. Weight More comfortable and prac- 
5% oz. (less cord). 40, or 60 Watts. tical than a pencil iron. No 
Both %” and 4” tips furnished transformer required. Price 
Ask for literature on complete line only $5.00 
of screw tip, plug tip and hatchet 
irons. 


HEXACON ELECTRIC CO, 


146 W. CLAY AVE. ROSELLE PARK, N. J 


The picture of perfect 


Ranch House Mighting! 


More than ever, now, when you see ideally lighted homes - 
you'll find ARTOLIER on the scene. Our name has 


become the national standard of lighting perfection 


suggest ARTOLIER 
& ARTOLIER 


RANCH LANTERN No. 548 / : ° ality and beaw install ARTOLIER 
Polished. Beveled Edge Or customer saticl actior 
Bottom F 


RANCH LANTERN No 417 


’ . 
6 


POST T 
RANCH LANTERN No. 415 OST LANTERN No 903 


New Ohio Sales Office 
Opened by Cutler-Hammer § Ne 201 18 GAUGE ADJUSTABLE 


ALUMINUM LAMP POST 


ARTOLIER CORP. LODI - NEW JERSEY 
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lr. W. HARDY has been appointed 
vice president in charge of the home 
appliance div.s on of 1.e Murray Corp 
of America, according to a recent an- 
nouncement by B. C. Gould, president. 
With the Murray Corp. since 1943, Mr. 
Hardy will make his headquarters at 
Scranton, Pa 





Lighting Manufacturer 
Appoints Sales Manager 


appointed 


wints open with a minimum of arcing on short Lighting Prod 


vlable time lag and 100% protection — specify announced 


For deper 
WARE HI-LAG FUSES 
Approved by Underwriters 


Write for “LOOK INSIDE” Booklet 


WARE FUSE CORPORATION 


4420 W. LAKE ST. CHICAGO 24, ILL. 


f ‘ 


MANUFACTURERS APPOINT 
SALES REPRESENTATIVES 
Bishop Mfg. Corp., Ne, York 
Remember when Insulated . aa a saga tii 
Bushings were a luxury because they : SRIF . eet: 


cost so much. That wos before UNION entered the field. Jefferson 
Wal 

Using knowledge gained during the War, on November 1, 1947 Wallace 

UNION introduced the first molded insulated Bushings. These molded li 


bushings offered economies hitherto unknown. 


UNION’S Bushings have ao smooth insuiared lip that makes wire pulling 
easy. They will not damage the softest wire insulation. No sharp met- 
talic edges can eat into the wire causing hard-to-locate “grounds”. 
There is so little difference in the over-all cost of wiring between 
UNION’S Insulated Bushings and metalic bushings that you 

cannot afford to risk future trouble from costly “grounds 

and shorts”. It is wise to specify UNION Insulated 

Bushings throughout as so many are now 

doing. UNION makes the best 

In sizes 14" and up where strength 

counts, be sure you “see the 

canvas”. Then you know 

that no substitution of 

@ weaker material 

can be made. 


UR ited Ma Fie Wal, icmeter 


PARKERSBURG, WEST VIRGINIA 


af us 
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Simplet Electric Co., Chic: 
recently announced the a 
f the following sales repre 


Kearton & Nagle, 40 W. 40th St 
York, N. } will cover New 


Slater Electric & Mfg. Co., 
\ recently 11 vut 


for FARMS .. RURAL ELECTRIFICATION .. INDUSTRIAL PLANTS 
Seid only thre | i The JACKSON 
WHOLESALERS . "i of modern 


. ; lighting fixtures 

The Standard Transformer Co., \ 4 is @ good, re- 

; Ohio. recently announ she o ’ MANUFACTURERS liable line for 
i ' of Lighting tquipment the Whole 


° saler 
@let wus send 
facts and liter 
( ature on the 
200 5201 } 


, 5 complete 
4 WEATHERPROOF AN AMENT AL N 
SOCKETS OvTooos saacaeys JACKSO 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS 























Seek ee eee ee ee ee ee EE ESET RET CR ROE eee 


“IF YOU WANT DEPENDABLE 
AUTOMATIC TIME SWITCHES 


INSET ON TORK CLOCKS” 


When you re selecting automatic time switches 
for indoor and outdoor uses, remember the 
name “Tork” for all these odvantages 


IDEAL FOR: ” DEPENDABLE ACTION! Made with exacting core from finest materials, 
self-storting all-electric Tork Clocks perform with complete accuracy 
give years of steady, trouble-free service 
Outdoor Signs 
Matinee end Ais VERSATILE ACTION! Thanks to Tork’s many special devices, all standard 
CHICAGO— — —~< obebe Units models can be adjusted to fit your specific needs. Our remarkable 


— device amazing ASTRONOMIC DIAL allows for variations in time 
| aT rua meet! wa Safety and 
League s LS la 


of sunrise, sunset. We'll gladly explain dozens of others thot save 
Street Lights 


extra time, trouble, expense 
Electric Appliances 

Poultry Lights EASY INSTALLATION! These compact, modern time switches install with 
remarkable speed and ease n walls vtlet boxes, etc. Special 


ft Be n 
incro eacons 
weatherproof case provided with outdoor models 


Home Factory and 
School Lighting ECONOMICALLY PRICED AS LOW AS $9.50 LIST 


Write today for free bulletins with complete product and price details 


DENVER, Colo— 


yoann Bre dieraey cb: Lock’ TORK CLOCK CO., INC. . 


the | 
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Ss at the 


arcn <é 


and the Fall Con 


. . r 4 }_— ( : : . sh : : 
é ba ° vention ¢ ve held at the Broadmoor 
5 ) otel olorad - e October 8 to 
— sft pe ce ‘ 
oe Cat. No. CLU-2150 ‘Wikia dae tad eye 

Unit complete with two CLU-150 , : 
where it s needed lamphoiders mounted on CLUA-YI 

splice box. 


ARN ; i 
AU's 1M. / ee: CLUA-1 
Uaigy . | oe % Splice box 
. ws i | a with Y,” hub for 
one CLU-150 lampholder 


Cat, No 


CLUA-Y1 
Splice box with two 
Y. hubs for two 
CLU-150 lomp 


holders. 
us 


ye 


P 
COMPLETELY ADJUSTABLE singie - qworla® 


Here are the most advanced, easy-to Sketch illustrates 
method of 


‘ el a ; 
install flood units yet devised. Permits ms ide MINNEAPOLIS— 
installation ( <5 nt f the M 

contractor to come through wa!ls—elimi- \ it t Mi 
nates outside wiring. Saves time, has \ 46) (Ts il, Inc. was he ! 
hundreds of applications. Made of sturdy, Ss [rade Show Mi 
rustproof cast aluminum : lLloy. 


The WU. B. Austin Company 
Write for Information and Prices # NORTHBROOK, ILLINOIS 





FLUX for 
SODERING 
BRAZING 
WELDING 4 








L. B. ALLEN CO., Inc. 
6701 BRYN MAWR AVE. 
CHICAGO 31, ILL. 


“Griction Set” = 
: ATTENTION! 
Fixture Hangers MANUFACTURERS 
FOR INSTANT ALIGNMENT : interest easter 





aclu irency 


At last you can get a Fixture Hanger that turns to any angle alter being 
screwed to an outlet box. Although base and rec eptacie remain stationary 
hanger arms may be turned to align with any preconceived lighting plan 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger 
screws on to 3'4 or 4 outlet boxes, no other fastening necessary. Fur 
nished complete with receptacle, two 8’ chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacle 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories 
H100 shown above, List Price $1.10 + Write for Bulletins M25, K26 and K2T 


SIMPLET ELECTRIC COMPANY Box 2431 


lect | Whol 
3600 West Potomac Avenue, Chicago 51, Illinois Coteten? We woceting 
11 Park Place, New York 7, New York 520 N. Michigan Ave., Chicago 11, til. 














ELECTRICAL WHOLESALING—March, 1950 








the 23rd annual meeting of the Minnesota Clement, publicity 
Elec trical Asx ciation, Inc 

Program highlights included 
inghouse “March of Research 
W. T. Stuart, editor of Electrical ( 
struction and Maintenance speaking 


PHILADELPHIA—Henry 


| heating ; other speeches on me , “=r ' 
i P resident of the Philadelp! 
ng programs , 
i oe was re-electe 1 preside! 


and rural ele 
equipment; the exhibition l 

\ciatior 
electrical equipment 


Trade Show ; and a brez 


NEW ORLEANS 
district manager of 
Telephone & Telegr 
imously elected at tl mber r., pres 
head tl ] ric iss treasurer 


New Orlear fae ¢ , Middle Dept 


Mr. La 


ROCK ISLAND, I 


institute of the 


l.—The 


1-Cities | 


president of electrical 


I Fontenelle, vice 


Take a Load Off 
Your Customers’ Minds! 


and put iton... 


& 
: - 
yore’ 
x 
) SCORES OF USES 


Magnetic Contactors 


Here’s true dependability! 


Positive performance for continuous and 
flashing duty, longest service, minimum at- 
tention. Will not overheat on 24 hour 
stretch. Solid contact pressure, instant open- 
ing switch. Operates up to 60 times per min- 
ute at 80% of rating. 30-300 amp. AC, 1, 2, 
3 poles. 30-200 amp. DC, 1, 2 poles. 


ZENITH TIMERS —A COMPLETE LINE 


Unsurpassed quality at low prices. Send for 
complete catalog. 

Transfer Switches Automatic Reset Process Timers 

Remote Control Timers Program Timers 


Automatic Time Interval Timers Reversing Starters 
Switches 


Also special automatic control equipment for special jobs. Write 


ZENITH ELECTRIC Co. 


148 W. Walton St.. Chicago 10, Illinois 


Electrically or 


mechanically held. 


BEAUTY 
ECONOMY 








STRENGTH 
UTILITY 


Unite To Help YOU- 


seu ISP 


Luxury Line 
BATHROOM CABINETS 


your prouts. 











MODEL FS669D. |! 


b 


MODEL CC629. H 





LL CABINET ARE 
UL APPROVED 


ae 
There's A GOSLEE BATHROOM 
CABINET for every home. 
Write for Literature! 


. 
J. R. GCOSLEE CO. 


1807 Columbus Rd., Cleveland 13, O. 
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PICK 
WINNERS 


FOR 
GYMNASIUM 
LIGHTING 


THE WHOLESALER 
WINS SALES WITH LIGHTING 
EQUIPMENT BEARING THIS LABEL 


RLM 


~ 
LABORATORIES ING 


THE CUSTOMER 
WINS THE PRIZE OF FULL VALUE 
FOR DOLLAR SPENT FOR LIGHTING 
EQUIPMENT WITH THIS LABEL 


3088 


THIS MULTI FIXTURE 
WINS APPROVAL OF THE ELECTRI- 
CIAN AND THE MAINTENANCE 
MAN. SERVICEABLE FROM ABOVE 
OR BELOW SUSPENDED CEILING. 
STURDY CONSTRUCTION. QUALITY 
PORCELAIN ENAMEL. 5" DIAM 
HANDHOLE IN GUARD ALLOWS 
FOR EASY RELAMPING 


{ 


| <a _ 


N 4080 
THIS MULTI HIGH BAY REFLECTOR 
FOR THE OPEN CEILING GYMNA 
SIUM 1S AVAILABLE IN ALZAK 
ALUMINUM OR PORCELAIN ENAM 
ELED STEEL 


REQUEST BULLETIN 'S” FOR )M PLETE 
DESCRIPTIONS 


MULTE! 


ELECTRICAL MFG. CO. 


4223 WEST LAKE STREET CHICAGO 

















The most MODERN 
kitchen ventilating 


MORE FACTS 
ON PRODUCTS 


Anchoring Devices—Catalog S-10 
tains detailed information on expansior 


Asi 
Kawlplug Co 
New ork 13 


When oti? ELECTRICAL WHOLESALING 


mention 


oo ga Toot Elect: ic saws, belt 
ombinatior der-polisher 


dri ills, he« i 
( ssorie 


les, 
all described 
cently released 


033 Elston Ay 
ieention  ” ELECTRICAL WHOLESALING 


nnetenete sae Heaters—A 12-pag 
d \ Guide to Quick 


wen ~cifirs ELECTRICAL WHOLESALING 


mention 


Installs in cabinet 





over range... double 
inlets provide 

Sales as gh eng ee po an er C 0 M P ” E T E ventilation 

experience to ca upon ectrica 


Wholesale Distributors, Architects pper Kitchen Ventilat 
and Utility Lighting Engineers to ng Syst ade by Trade-Win 
represent manufacturer of Vapor exhaust king furnes and heat from 
Tight fluorescent lighting fixtures he ceiling let 
including outdoor models. Open ter- 
ritory includes all States except 
New England States, New York, 
Michigan, Ohio and States West of 
the Rockies 


MANUFACTURER'S REPRESENTATIVES 
WANTED 


Only the Supe 


Box 2462 


ELECTRICAL WHOLESALING 
330 W. 42nd Street, New York 18. N. Y. 














ATTENTION 
MFCGS. AGENTS: 


TRADE-WIND 
asia Gictaitiinn MOTORIANS, at INC 


330 W. 42nd St.. New York 18, N. Y. 





5721 S. Main St., Los Angeles 37, Calif. 
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| Hotel Lighting—A 4-page folder has 
been released by Fede ral Enterprises, over the counter 
Inc., 225 North Michigan Ave., Chi 


cago, Ill. showing some t the com- 


pany’s outstanding fluorescent lighting 
installations in various hotels through 
out the country 


when wri'S ELECTRICAL WHOLESALING sel Is 
on . a 
Diki¢>¢ 
: =e ‘= Midget Plugin Busduct How the : 
TELLS, nidget "plugin busduct is constructed on the job 


and how it operates is explaine 
illustrated in a 4-page bulletin No. 70 
t 


THE BELL “slater 


ne von ® ELECTRICAL WHOLESALING S a e. 


No. 297 
Porcelain 


featuring 
duplex wie =~ 
when “iting ELECTRICAL WHOLESALING | SCreWS | 


mention 

PERMANENT 
COLORFUL! 
Testing Equipment—A folder has bee 

See Reales , 


released from It trial Devices, Ir 
“dzewater N } that escribe c > 
ompany s mini-amp urrent ind 





, 


me 
Cj 
/ 
comy an 
tor, “mini-amp"” amr , “mini-volt No. 280 * 
‘ ’ , ‘ 6 J 
oltmeter, “hi-v voltmeter oO Bakelite > Yf 
: \ an j 
mp tester, etc { 


mention” ELECTRICAL WHOLESALING 


Easel for mention 


Standing 


Testing Instrument 
split-core a. rit 


<= , No. 294° 


a 

catalog N« 
r 

j 

“ Porcelain 


salves 
Whether you are a consulting 
engineer specifying Slater, 
or a jobber selling Slater 
devices, you always have a 
feeling of confidence that you 
ore backed by twenty years 


Individually etc bennientie of sound engineering 
experience, the smoothest 


for quick identifi- 
boxed / cation — ‘‘Can’t Lose” | : 
screw grips. production methods, and a 
| certain built-in longevity 


ling styles a rey ace! cuTouT MATERIALS that has brought meaning to 


best-selling styles een al a xz 
itroductory orking s‘ock of > as 
Introductory worki i Plug Fuse and our Gaim at "Uletina" 


j 


sorted boxed units packed with dis “ 
tment, 25 pieces Cartridge Fuse Cutouts 


play. omplete assortment 


Push two displays — one for windows i 
ush two displa ~Sipeicr Plug and Cartridge 


one for counters and doul f 


Get all the details today Fuse Entrance Switches 
Write for catalog sheets and samples 
Battery Switches 


REIL QUALITY Meter Test Blocks 
FAMOUS bi Dept. 2, Woodside, N.Y. 


HEINEMANN ELECTRIC C0. Fia., Go., Ala. Representotive 
MANUFACTURING 152 Plum Street W.H. Berry, Jr. 45-47 Alabome St., $.W., 
CORPORATION + NEW YORK 61, N. Y. —_— Now Jersey Astente 2, Os 


Menvtocturers of KEIL Electrical Specieities ond Mei! Beres 





New 1950 catalogue on request. 
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“UA” SERIES 


CONNECTORS FOR 
AUDIO CIRCUITS 
| 


UA-3-32 Receptacle UA-3-11 Plug 


UA-3-12 Plug 


UA.3-13 Receptacie UA-3-14 Receptacle 


\ 


UA.3.42 (7 } J/ Receptacie 


A 


First in the Field with the Latest 
and the Best! 


achievement of Cannon Electric ay 
lie to this new series of audio conne 
ors tor the radio industry as well as t 
other developments such as steel firewa 
onnectors and guided missile plugs, et« 
lhe UA Series has all of the superior 
features of the Type Pand XL Series and 
in addition the following Gold plated 
contacts for long life; 2 ible-protec 
wr ubb r let « | 1d HusNMing 
1 flat-toy 


1ChIOT 


rhree 
flashover 2 
Sold through Cann 
Jobbers. Ask 
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TAPE 


PLYMOUTH RUBBER COMPANY. Inc. 


CANTON, MASS 


DISTRIBUTED ONLY THROUGH RECOGNIZED WHOLESALERS 


>) 











To Beat Competition 


We Must Sell EFFECT—Not Cause 


HEN we buy a product we generally do so because we want what 
the product can do for us — the benefits we will get by having it. 


The point is well illustrated in the story of an appliance salesman 
who was trying to sell an electric clothes drver to a woman who had just 
dropped in for a small purchase. 


The salesman described how the device worked, what a fine reputa- 
tion the manufacturer had, how the hot air circulated around the clothes. 
and all the other mechanical details. But it was. ““No Sale.” 


So the salesman changed his tactics. He mentioned that it didn’t 
make any difference what the outside weather was, she would have no 
problem in getting clothes properly dried. He showed her that instead 
of carrying a heavy basket of clothes from her basement into the yard, 
she moved the clothes from her wringer right into the clothes dryer. 
He remarked on the added leisure time she would have. 


In a short time he had a signed order in his hand. Being curious 
as to what part of his sales talk “clicked,” he asked. 


The cnstomer explained that when she came into the store she had 
ro interest in a clothes dryer or how it was made or who made it, o1 
the like. 

But. she continued, when you showed me how it would save me 
running up and down stairs. and how I could wash on any day whether 
the weather was good or bad, I saw what a help to me a clothes dryer 


would be. 


The point is; no one cares to buy products JUST TO OWN THEM. 


We buy products as a means of satisfying some strongly felt want. 


How can you apply this to your selling? Well, take Fusetron dual- 
element fuses for example. Tell a fuse prospect what they will do for 
him, not how they are made. Tell him of the benefits he can get by using 
them benefits he can get with no other protective device. (For ideas 
see the Fusetron fuse bulletin in your binder). 


That’s the kind of a story that closes sales. 


BUSSMANN MFG. CO., St. Louis, Mo. 


Division McGraw Electric Company 


Sell FUSETRON Fuses for installation ‘ 


throughout the entire electrical system. °,/ 











